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Alaina Soza gets aquainted with eyeglasses 
as her father, Carlos, and brother, David, 
watch closely. 


O ptometrists 
attending the 
2006 Alabama 
Optometric Association 
(ALOA) Convention in 
October had the oppor¬ 
tunity to get hands-on 
experience performing 
InfantSEE™ assess¬ 
ments on babies, one of 
whom was found to 
have an extremely high 
refractive error. 

The InfantSEE™ 
workshop was held Oct. 
27 at the University of 
Alabama at Birmingham 
(UAB) School of 
Optometry and was 
designed to allow doc¬ 
tors to increase their 
experience and comfort 
in performing infant 
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El Paso media, including the El 
Paso Times and KVIA television, 
shown here, covered the arrest 
of a man charged with selling 
contact lenses illegally. 


Just weeks after optometrists com¬ 
plained to the Texas Department of 
State Health Services, El Paso police 
arrested a man suspected of selling 
prescription contact lenses at a local 
flea market. 

Gabriel Martinez reported illegal 
contact lens sales while visiting the 
flea market in early October. He is an 
intern from the Inter American 
University of Puerto Rico School of 
Optometry at the practice of Michael 
Maldonado, O.D., and Mario 
Caballero, O.D. 

"I was told it was a huge display 
with thousands of boxes of contacts," 

see Police , page 12 
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Carlos and Malia Soza, parents of 7-month 
old Alaina Soza and brother David, heard 
about the InfantSEE™ program from their 
optometrists, Lynn Hammonds, O.D., and 
Cathie Amos, O.D. 


assessments. 

Jennifer Alverson, 
O.D., Alabama 
InfantSEE™ state leader; 
Lynn Hammonds, O.D., 
AOA InfantSEE™ 
Committee member; 
Amanda Buttenshaw, 
ALOA executive direc¬ 
tor; and UAB School of 
Optometry pediatric 
faculty Katherine Weise, 
O.D., and Wendy 
Marsh-Tootle, O.D., col¬ 
laborated in organizing 
the workshop. 

More than 20 ODs 
and students participat¬ 
ed in the workshop and 
performed InfantSEE™ 
assessments on 10 
infants. 


Carlos and Malia 
Soza, parents of 7- 
month-old Alaina Soza, 
heard about the 
InfantSEE™ program 
from their optometrists. 
Dr. Hammonds and 
Cathie Amos, O.D. 

The Sozas sched¬ 
uled Alaina's appoint¬ 
ment for the workshop 
after attending a 
Babypalooza event at a 
shopping mall in 
Birmingham and visit¬ 
ing the InfantSEE™ 
booth staffed by Dr. 
Alverson. 

"The booth at 
Babypalooza was pur- 

see InfantSEE ™, page 12 



12 percent of patients 
say they selected 
an eye are practitioner 
after noticing a practice 
and deciding to "walk ’ 
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Presidents Column 

Fulfilling our potential 


M any of us have 
long thought 
thatlnfantSEE™ 
has the potential to 
improve the lives of 
future generations of 
Americans. By catching 
eye disease and refrac¬ 
tive error early, we are 
working toward a dream 
of eliminating preventa¬ 
ble and treatable eye 
conditions before they 
impede learning. 

Our initial belief was 
that the InfantSEE™ 
assessments would iden¬ 
tify children whose con¬ 
ditions were 
missed by other 
professional and 
protocols. 

As you recall, 
the program was 
spurred by 
President Jimmy 
Carter, who had 
two grandchildren 
who had undiag¬ 
nosed amblyopia 
until they were in 
elementary school. 

He understood, 
as we do, that only 
by conducting a 
thorough assess¬ 
ment, at an early 
age, would we 
detect and treat vision 
problems that should be 
corrected before a child 
enters school. 

Now, we are seeing 
that our beliefs and the 
rationale for the pro¬ 
gram, were spot-on accu¬ 
rate. 

❖ In June, Paul 
Wagner, O.D., dilated the 


young eyes of Grade 
Zellers and found a trou¬ 
bling abnormality. It 
turned out to be 
retinoblastoma and 
thanks to the early detec¬ 
tion, her life literally was 
saved. 

❖ Also in June, Ben 
Burdek's parents took 
him to Tom Cullinane, 
O.D. The doctor found 
glaucoma and referred 
Ben for confirmation, 
and ultimately gonioto- 
my. Now wearing glass¬ 
es, Ben has overcome his 
early photophobia and is 


rapidly catching up with 
his peers. 

❖ Two weeks ago, at an 
InfantSEE™ workshop in 
my home state of 
Alabama, Alaina Soza 
was identified with a 
refractive error of +12.00. 

These children have 
a brighter future because 
of the optometrists who 


volunteered their time to 
see them. ODs are 
changing their lives by 
by actively integrating 
InfantSEE™ into their 
practices. We have the 
potential to transform a 
generation into healthier 
people. 

At the same time, 
the profession is being 
transformed because of 
InfantSEE™ . 

Optometry is now 
being represented at the 
meetings of other health 
professions. 

Thanks to the 
InfantSEE™ pro¬ 
gram, we are find¬ 
ing doors open to 
us that were pre¬ 
viously closed. 

Health profes¬ 
sionals who were 
initially skeptical 
of the motives of 
the program have 
come to under¬ 
stand that we 
have the best 
intentions and are 
eminently quali¬ 
fied to assess the 
eye health of 
young patients. 

While some 
early critics assert¬ 
ed that the InfantSEE™ 
visit was an extra, 
unneeded doctor's 
appointment, there is 
now a small cadre of 
parents who feel pas¬ 
sionately that the visit to 
the optometrist was the 
most valuable trip they 

See Potential , page 4 


While some early critics 
asserted that the InfantSEE™ 
visit was an extra,, 
unneeded doctor's 
appointment , there is now 
a small cadre of parents 
who feel passionately that 
the visit to the optometrist 
was the most valuable trip 
they have taken. 
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Dr. Crooks 


For more information 
about the InfantSEE™ 
program, or to sign up 
as an InfantSEE™ 
provider, e-mail 
infontsee@ooo.org, 
call (800) 365-2219, 
ext. 4286, or visit 
www.ooo.org. 
InfantSEE™ is a public 
health program of the 
AOA in partnership 
with The Vision Care 
Institute of Johnson & 
Johnson Vision Care. 
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AOA members can 
apply for an NPI 
through a link on 
the AOA Web site 
(www.ooo.org). 


CMS: continue 
using Medicare 
numbers with NPIs 

Health care providers who use National 
Provider Identifier (NPI) numbers when filing elec¬ 
tronic Medicare fee-for-service claims should contin¬ 
ue to include their Medicare provider numbers on 
those claims, according to the U.S. Centers for 
Medicare and Medicaid Services (CMS). 

Since Jan. 3, the CMS has been accepting NPI 
numbers on electronically filed Medicare fee-for- 
service claims. However, providers have been 
required to continue using "legacy" Medicare 
provider numbers on the electronic claims as an 
additional identifier. 

"Medicare systems will accept claims with an 
NPI, but an existing legacy Medicare number must 
also be on the claim," the CMS emphasized in a 
Medleorn Matters article. 

CMS administrators announced earlier this 
year that they hoped their claims processing sys¬ 
tems would be ready to accept legacy Medicare 
billing numbers and NPI numbers on an "either/or" 
basis beginning Oct. 2. However, last month, 
Medicare issued an advisory warning that practi¬ 
tioners would still be at risk for claim rejections if 
they did not continue to have Medicare numbers. 

Under federal law, the NPI is to be the sole 
form of provider identification accepted on all elec¬ 
tronic claims for public and private sector health 
insurance plans by May 23, 2007. 

Although federal law does not mandate it, 
Medicare will also require NPIs on all paper claims 
by that date. Most other health plans are also 
expected to require NPIs on paper claims then. 

NPI numbers are assigned free of charge. 
However, it takes about 20 minutes to complete a 
questionnaire and submit an application. ODs can 
apply online at https://nppes.cms.hhs.gov. 

A downloadable application form is also avail¬ 
able that can be printed and submitted by mail. 


Potential, from page 3 


have taken. 

To further the pro¬ 
gram, members of the 
AO A's InfantSEE™ and 
Professional Relations 
Committees recently 
attended the national 
meetings of the 
American Academy of 
Family Physicians and 
American Academy of 
Pediatrics. 

The goal of atten¬ 
dance at these meetings 
was to introduce the pro¬ 
gram directly to mem¬ 
bers of these organiza¬ 
tions, and to encourage 
other medical profession¬ 
als to refer patients with 
infants to InfantSEE™ 
providers. 

They introduced the 
program to hundreds of 
family physicians, pedia¬ 
tricians, nurses and other 
attendees, and received 
enthusiastic responses. 
Nearly 500 requests for 
brochures to pass out in 
their offices were taken 
by the AOA representa¬ 
tives. 

InfantSEE™ 
Committee members 
Pamela Lowe, O.D., and 
Glen Steele, O.D., will 
attend the American 
Public Health 
Association (APHA) 
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meeting this month and 
Scott Jens, O.D., 
InfantSEE™ Committee 
chair, has been invited to 
make a presentation to 
the APHA Executive 
Board. 

This opportunity is 
significant because it 
gives us an audience 
with influential individu¬ 
als throughout various 
aspects of public 
health—bringing 
InfantSEE™ to the atten¬ 
tion of others who would 
not normally be aware of 
the impact this program 
can have on the well¬ 
being of children and 
families. 

Through outreach 
programs such as these, 
and the daily contact 
with other health profes¬ 
sionals generated by the 
InfantSEE™ program, we 
are building alliances 
with parents, educators 
and health professionals. 

Every day, 

optometrists are seeing 
InfantSEE™ patients in 
their offices and making 
a difference. 

The program is 
already changing lives. 
But the program has not 
come close to realizing 
its potential. 

We need more 
optometrists to join the 
program, and those who 
are participating to see 
patients more often. 

There are more 
Grades and Bens and 
Alainas out there. As 
members of THE pri¬ 
mary eye care profession, 
it's up to each of us to 
work toward finding 
them. 

If you aren't an 
InfantSEE™ provider, 
please consider becom¬ 
ing one now. If you are 
an InfantSEE™ provider, 
please consider ways 
you can reach out to the 
new parents in your 
community. 

There is no doubt 
that America's youngest 
citizens need our atten¬ 
tion. 

$ __ 
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SVS program brings sports vision 
awareness to allied medical groups 


T he AOA Sports 
Vision Section 
connected with 
more than 40 allied 
sports medicine organi¬ 
zations over the past 
year thanks to 
Vistakon's generous 
continued support of 
the SVS Interprofes¬ 
sional Relations pro¬ 
gram. 

As part of this pro¬ 
gram, the SVS exhibits 
or sends representatives 
to the annual meetings 
of several organizations 
each year. 

In June, the SVS 
was represented at the 
the American College of 
Sports Medicine's 
(ACSM) annual meeting 
in Denver by SVS Chair- 
elect Graham Erickson, 
O.D. SVS members 
from the Denver area 
who also volunteered 
their time at the booth 
were Jeanne Derber, 
O.D., Lynn Heller stein, 
O.D., and Tara Peterson, 
O.D. 

The SVS exhibited 
at the annual meeting of 
the National Athletic 
Trainers' Association 


(NATA), in Atlanta, GA, 
June 14-17, represented 
by Jack Gardner, O.D., 
SVS immediate past 
chair, who also present¬ 
ed a lecture to more 
than 200 attendees. 

Dr. Gardner again 
represented the SVS at 
the National Strength 
and Conditioning 
Association (NSCA) 
Annual Meeting in 
Washington, DC, in July 
2006. 

"In tracking the 
questions that drew vis¬ 
itors to the SVS booth, 
we found that 25 per¬ 
cent were specifically 
looking for a sports 
vision doctor in their 
area," said Dr. Gardner. 
"We share an SVS mem¬ 
ber directory with them 
on-site and also direct 
them to the AOA's 
online Doctor Locator, 
which now allows them 
to search for SVS mem¬ 
bers by ZIP code." 

"It is interesting to 
see that the number of 
questions regarding 
contact lenses for sports 
is now nearly equal to 
the number of questions 



CIBA Vision executives were presented with a framed matte signed 
by the athletes and volunteers at the 2006 SVS Junior Olympics 
vision evaluations, along with photos and an engraved message 
thanking them for their long-time sponsorship of this program, 
which has provided free vision evaluations to more than 3,800 
young athletes since 1994. From left are AOA Executive Director 
Michael D. Jones, O.D.; Sports Vision Section Manager Denise 
Kincaid; Director of CIBA's Professional Marketing North America 
Business Unit Dwight H. Akerman, O.D.; and CIBA's Vice President of 
Professional Services for North America Rick Weisbarth, O.D. 


about sports vision 
enhancement," Dr. 
Gardner added. 

The new SVS booth 
was unveiled this year, 
with the tagline 
"Exceptional Athletes 
Need an Exceptional 
Visual System - 
Healthy... Protected... 
Refined" front and cen¬ 
ter. 

In February, Dr. 
Gardner and Hal 
Breedlove, O.D., SVS 
chair, represented 
optometry and the SVS 


at the annual meeting of 
the Joint Commission 
on Sports Medicine and 
Science (JCSMS), a com¬ 
mission that was organ¬ 
ized to facilitate interac¬ 
tion between organiza¬ 
tions related to sports 
medicine and science, 
and to encourage coop¬ 
erative activity among 
more than 40 U.S. and 
Canadian organizations. 
More than 34 member 
organizations sent dele¬ 
gates to this year's 
meeting. 


Sports Vision 
Section elects 
council, honors 
volleyball pro 

The AOA Sports Vision Section (SVS) wel¬ 
comed its newly elected council members and 
also recognized the recipients of the 2006 SVS 
Awards at the SVS Annual Business Meeting, held 
during the 2006 Optometry's Meeting™ in Las 
Vegas last June. 

Bausch & Lomb received the SVS Industry 
Appreciation Award in recognition of its generous 
support of sports vision and the section. 

Bausch & Lomb was the sponsor of the new 
SVS Student Membership Grant program. 

At the meeting, Sue E. Lowe, O.D., received 
the SVS Optometrist of the Year Award. 

This award is given annually in recognition of 
outstanding contributions to the field of sports 
vision and/or the SVS. 

The recipient of the 2006 SVS Eagle Award, 
Matt Fuerbringer, was also recognized. 

Nominated by SVS member Bill Harrison, 
O.D., Fuerbringer is an AVP Pro Beach Volleyball 
Tour athlete who finished the 2005 season ranked 
first in "kill percentage." 

The Eagle Award is presented to a non¬ 
optometrist who significantly promotes sports 
vision and vision training to the public. 

The new SVS Council members, who will 
each serve two-year terms, are: Graham Erickson, 
O.D., chair-elect; Gary L. Etting, O.D., vice-chair; 
Chris Clark, O.D., secretary; Derek N. 
Cunningham, O.D., member; and Matthew S. 
Richardson, O.D., member. 

In keeping with the section's bylaws, Hal 
Breedlove, O.D., automatically succeeded to the 
office of chair for 2006-2008. Jack Gardner, 
O.D., will serve as immediate past chair. 
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Eye on Washington 

Alliance to tackle state-level 
issues in Electronic Health Records 



he U.S. 

Department of 
Health and 
Human Services' (HHS) 
Office of the National 
Coordinator for Health 
Information Technology 
has entered a one-year, 
$1.99 million contract 
with the National 
Governor's Association 
Center for Best Practices 
to establish a State 
Alliance for e-Health. 

The alliance marks 
another major step in 
the development of the 
planned National 
Health Information 
Network (NHIN) under 
which most Americans 
are to have their med¬ 
ical information collect¬ 
ed, stored, and organ¬ 
ized in electronic health 
records (EHRs), accord¬ 
ing to Barry J. Barresi, 
O.D., chair of the AOA 
Study Group on Health 
Information Technology. 

President George W. 
Bush has proposed hav¬ 
ing the national network 
in place by 2014. 

State-level Regional 
Health Information 
Organizations (RHIOs), 
now being established 
in virtually every U.S. 
state and territory, are to 
be interconnected 
through the NHIN. 

Proponents see the 
NHIN as a national sys¬ 
tem through which 
patients records could 
be accessed virtually 
anywhere in the country 
as needed. They believe 
the NHIN will improve 
health care and cut 
related costs. 

The alliance will 
facilitate development 
of state health informa¬ 
tion exchange (HIE) sys¬ 
tems by allowing offi¬ 
cials to "share successes 
and lessons learned," 
said HHS Secretary 
Mike Leavitt. 

It will help state 


RHIO organizers avoid 
"the waste of reinvent¬ 
ing the wheel," he said. 

It will also serve as 
a forum to address dif¬ 
ferences in state health 
care laws, as well as dif¬ 
ferences in operating 
policies or technical 
specifications among the 
various RHIOs, accord¬ 
ing to the HHS. Such 
issues have often been 
cited as barriers to the 
establishing of the 
NHIN (see related arti¬ 
cle). 

The formation of the 
alliance also serves to 
illustrate how the devel¬ 
opment of the NHIN 
could impact a range of 
state-level health care 
laws and regulations 
and why optometrists 
should be actively 
involved with the RHIO 
efforts in their respec¬ 
tive states. Dr. Barresi 
said. 

As part of its work, 
the alliance could look 
at a wide range of issues 
with a direct impact on 
optometry, he said. 
Among them: scope of 
health provider practice, 
patient protections such 
as mandated benefit 
laws, and payer-related 
regulations such as 
provider nondiscrimina¬ 
tion laws. 

Under the planned 
NHIN, EHRs would not 
only provide patient 
information but would 
be utilized for health 
care claims filing. 

"AOA is already 
working at the federal 
level to ensure that 
optometry is included in 
the NHIN and that the 
network's standardized 
EHRs will be appropri¬ 
ate for use in eye and 
vision care," said Dr. 
Barresi. "However, the 
development of the 
NHIN promises to have 
far-reaching ramifica¬ 


tions on many aspects of 
health care that have tra¬ 
ditionally been regulated 
at the state level. 
Optometrists should be 
considering the potential 
effects of the NHIN and 
be ready to work with 
their state officials on 
shaping any agreements 
developed under the 
State Alliance. Moreover, 
optometrists should 
become active partici¬ 
pants in the organiza¬ 
tions that are developing 
RHIO systems." 

RHIOs are being 
developed in states 


across the nation by 
governor's offices, state 
health departments, 
specially-established 
agencies or commis¬ 
sions, and private enti¬ 
ties. 

For a list of RHIOs 
already established or 
under development 
around the country, see 
the Regional Health 
Information 
Organization Web page 
on the new AOA Web 
site (www.aoa.org/ 
x6529.xml). 

For more, visit 
www.hhs.gov/healthit. 


Benchmark study finds 
barriers limiting EHR use 

Almost a quarter of medical doctors (24.9 
percent) are now making at least some use of 
electronic health records (EHRs) in practice, a 
new study finds. 

However, less than a tenth of the nation's 
medical doctors (9 percent), are taking full 
advantage of the EHRs' functions, which propo¬ 
nents believe will ultimately provide improved 
health care at reduced cost, the study also con¬ 
cludes. 

Health Information Technology in the United 
States: The Information Base for Progress , 
released last month by a public-private consor¬ 
tium known as the Health Information 
Technology Adoption Initiative, marks the most 
comprehensive study of its type to date and the 
start of an effort to chart America's progress in 
adopting new Internet-based health information 
technology (HIT). 

President George W. Bush has called for the 
establishment of a National Health Information 
Network (NHIN) — under which most 
Americans would have their medical information 
collected, stored, and organized in an EHR — 
by 2014. 

However, the study finds that at the current 
rate of adoption, only about half of America's 
health care providers will be utilizing the neces¬ 
sary technology by that time. 

"We are pitifully behind where we should 
be," said study co-author David Blumenthal, 

M.D., during a news conference last month. 

The study was unable to accurately deter- 

See Benchmark page 10 




AOA-PAC has raised 
$1,226/381 on its 
way to a goal of 
$1.5 million. To sup¬ 
port AOA-PAC or 
become part of 
AOA's Keyperson 
network, visit 
www.aoa.org, call 
(703) 739-9200, or 
e-mail 

NBrazil@aoa.org. 
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NIH: Laser treatment does not prevent 
vision loss for people with early AMD 



A n extensive 
National 
Institutes of 

Health (NIH)-supported 
study has found that 
laser photocoagulation 
treatment, thought to be 
possibly beneficial in 
slowing or preventing 
the loss of vision from 
age-related macular 
degeneration (AMD), is 
ineffective in preventing 
complications of AMD 
or loss of vision. 

This is the major 
conclusion of the 
Complications of Age- 
Related Macular 
Degeneration Prevention 
Trial (CAPT), a research 
study of more than 1,000 
people that will be pub¬ 
lished in the November 
2006 issue of the journal 
Ophthalmology. The 
study was supported by 
grants from the National 
Eye Institute (NEI) of the 
NIH. 

Low-intensity laser 
photocoagulation has 
been shown to reduce 
the extent of drusen. 


However, the studies 
evaluating the impact of 
laser treatment on vision 
have been small, and the 
results inconsistent. 

This study was 
designed to assess the 
safety and effectiveness 
of laser treatment in pre¬ 
venting vision loss 
among people with large 
drusen in both eyes. It 
found there was no dif¬ 
ference in vision or in 
progression to advanced 
AMD between treated 
and untreated eyes, 
which were closely 
observed for the dura¬ 
tion of the trial. 

"AMD is the leading 
cause of vision loss in 
the United States for 
people over age 60," said 
NEI director Paul A. 
Sieving, M.D., Ph.D. 
"This is an important 
study because after 35 
years of inconsistent 
results from preventive 
laser treatment trials, we 
now know that this 
approach does not seem 
to stop vision loss from 
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AMD. Doctors using this 
technique should recon¬ 
sider its use in patients 
with good vision, such 
as those studied in this 
trial." 

"At present, the only 
established way to 
decrease the risk of 
vision loss in people 


five years of the trial. 
After five years, 20.5 per¬ 
cent of the treated eyes 
and 20.5 percent of the 
untreated eyes had lost 
three or more lines of 
visual acuity on a stan¬ 
dard eye chart. 

Likewise, 20 percent 
of treated and untreated 


"The only established way to 
decrease the risk of vision loss in 
people with large drusen (early 
AMD) is to take daily supple¬ 
ments of vitamins and minerals 
as used in the Age-Related Eye 
Disease Study (AREDS)." 


with large drusen (early 
AMD) is to take daily 
supplements of vitamins 
and minerals as used in 
the NEI-supported Age- 
Related Eye Disease 
Study (AREDS)," 

Sieving continued. 

"This study found 
that high-dose antioxi¬ 
dant vitamins and min¬ 
erals (vitamins C and E, 
beta-carotene, zinc, and 
copper), taken by mouth 
by people at risk of 
developing advanced 
AMD, reduced the risk 
of progression to 
advanced AMD by 25 
percent and the risk of 
moderate vision loss by 
19 percent. People at risk 
for AMD are advised not 
to smoke and to main¬ 
tain a healthy lifestyle, 
with a diet including 
leafy green vegetables 
and fish." 

A total of 1,052 par¬ 
ticipants over the age of 
50 (average age of 71) 
who had 10 or more 
large drusen and a visu¬ 
al acuity of 20/40 or bet¬ 
ter in each eye were 
enrolled through 22 clin¬ 
ical centers. 

One eye of each par¬ 
ticipant was treated and 
the other eye was 
observed throughout the 


eyes progressed to 
advanced AMD. Change 
in visual acuity was 
strongly associated with 
the development of 
advanced AMD, but not 
with the treatment 
group. 

"Laser treatment 
applied to eyes with 
large drusen that are at 
high risk for vision loss 
from AMD had neither a 
clinically significant ben¬ 
eficial nor harmful 
effect," said Stuart L. 
Fine, M.D., professor of 
ophthalmology and 
director of the Scheie 
Eye Institute at the 
University of 
Pennsylvania, and CAPT 
chair. "There is no evi¬ 
dence from this trial to 
suggest that people with 
large drusen should seek 
preventive laser treat¬ 
ment." 

The NEI has just 
launched a nationwide 
study to see if a modi¬ 
fied combination of vita¬ 
mins, minerals, and fish 
oil can further slow the 
progression of vision 
loss from AMD. This 
new study, called the 
Age-Related Eye Disease 
Study 2 (AREDS2), will 
build upon results from 
the earlier AREDS study. 
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#1 doctor-recommended solution' 

OPTI-FREE* RepleniSH* MPDS provides a high level of antimicrobial 
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New CMS 1500 forms available 
from AOA Order Department 


New, revised CMS 1500 claim 
forms, designed to allow use of National 
Provider Identifier (NPI) numbers, are 
now available from the AOA Order 
Department. Health care providers will 
be able to use the new forms, formally 
known as the CMS 1500 (08-05), to file 
Medicare paper claims beginning Jan. 1, 
2007. Use of the new form will be 
required for the filing of Medicare paper 
claims effective May 23, 2007. 

National Provider Identifiers are stan¬ 
dardized, government-issued identifica¬ 
tion numbers for health care providers, 
intended to replace the myriad identifiers 


now issued to providers by various public 
and private health plans. NPIs will be 
required on all claims filed with 
Medicare and most other health plans, 
beginning this spring. 

A detailed article on the use of the 
new CMS 1500 (08-05) will appear in 
the Practice Strategies section of the 
December issue of Optometry: Journal of 
the American Optometric Association. 

AOA Order Department items can 
be ordered by calling (800) 262-2210, 
via fax at (314) 991-4101, or online at 
www. aoa. org/documents/Order-Dept- 
Catalog.pdf. 
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Benchmark, 

from page 7 


mine how many of the 
nation's 6,000 hospitals 
are utilizing EHRs. 
However, it concludes 
that about 5 percent 
have adopted computer¬ 
ized physician order 
entry (CPOE) systems, a 
component of EHRs. 

The study did not 
address the utilization 
of EHRs in non-MD 
practices such as opto¬ 
metric offices. 

The study finds that 
EHR adoption rates 
remain very low due to 
multiple financial, tech¬ 
nical and legal barri¬ 
ers. 

In an effort to 
address financial barri¬ 
ers, the AOA has 
joined with a number of 
other health care 
provider organizations 
in calling for federal 
grants to offset the cost 
of implementing EHR 
systems in health care 
practices. 

Both the House and 
Senate have passed HIT 
legislation that would 
create the framework 
for a grant program 
and perhaps would 
encourage donations of 
EHR equipment. 

However, the fate 
of the measures in the 
upcoming lame-duck 
session of Congress is 
uncertain. Democrats, if 
they do well in the 
midterm elections, may 
push to delay legisla¬ 
tion until next year in 
hopes of strengthening 
privacy protections and 
increasing the grant 
program. 

The report authors 
say their survey will pro¬ 
vide a baseline for 
measuring EHR utiliza¬ 
tion and establishing cri¬ 
teria for future studies. 

The researchers 
consider a "fully opera¬ 
tional" system to be one 
that collects patient 
information, displays 
test results, allows 
providers to enter med¬ 
ical orders and pre¬ 
scriptions, and helps 
doctors make treatment 
decisions. 
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Infan IS EE™ from page 1 


chased by ALOA and 
Jason Dickerson, O.D., 
and I manned the booth. 
We gave out brochures 
and talked with parents 
and expectant moms 
about InfantSEE™ ," said 
Dr. Alverson. "We 
already had most of the 
babies lined up (for the 
workshop) before 
Babypalooza. A friend 
of mine brought one of 
the babies and two were 
faculty members' 
babies. Our local CIBA 
rep, Tracy Lipscomb, 
brought her baby, and 
she recruited another 
family as well as getting 
the gift baskets made to 
give to the moms." 



Angie A. Ghanayem, O.D., UAB School of 
Optometry Cornea and Contact Lens resi- 
dent, conducts an eye health assessment. 


Police, from page 1 

said Dr. Maldonado. "People were going crazy buy¬ 
ing them." 

"Apparently our student asked the gentleman if he 
had permission to sell the contact lenses, and he just 
ignored him," said Dr. Caballero. 

When Martinez informed Dr. Maldonado and Dr. 
Caballero about the incident, they directed him to file 
a complaint with the Texas Department of State Health 
Services. 

"I said, let's see what we can do about this 
guy,'" said Dr. Maldonado. 

After an investigation, police charged the man with 
violating the state's occupation code. If convicted, he 
faces up to 1 80 days in jail and a $2,000 fine. 

Dr. Caballero said illegal contact lens sales are 
not uncommon for those living in a border town. 

"When you have this happening in Mexico, 
where it's probably not illegal, people see it as nor¬ 
mal and they buy the contacts without all the informa¬ 
tion," said Dr. Caballero. 

"This is one of many instances in which we have 
people doing this," he said. "But one person less 
means less harm to the people. And we see the harm 
all over. We have to treat the ulcers." 



Rachel Hendrix holds 11 -month-old Noah as 
Mike Blackburn, O.D. performs the 
InfantSEE™ assessment — his 32nd to date. 


When the Sozas 
brought Alaina in for 
her InfantSEE™ assess¬ 
ment during the work¬ 
shop, they had no previ¬ 
ous indication that there 
was any problem. 

"I knew there was a 
risk with Carlos' histo¬ 
ry—he had to get glass¬ 
es when he was 18 
months old," said Malia. 
"But I did not expect 
this." 

Workshop partici¬ 
pants Candice Turner, 
O.D., and Garrison 
Meighen, O.D., along 
with faculty member 
Michelle Anderson, 
O.D., performed the 
InfantSEE™ assessment 
on Alaina, who was 
diagnosed with +12.00D 
of hyperopia. 

The retinoscopy 
findings were OD 
+12.00 -2.25 xl80 and 
OD +11.25 -1.50 xl80. 
The final spectacle lens 
prescription was OD 
+9.50 and OS +8.75. 

The final prescrip¬ 
tion was intentionally 
decreased to allow a 
slight blur to encourage 
emmetropization or fur¬ 
ther natural develop¬ 
ment of the eye and 
visual pathways, said 
Dr. Alverson. 

"So does this mean 
my baby has never seen 
my face?" Malia asked 
Dr. Anderson after get¬ 
ting the prescription for 
Alaina. 

Dr. Anderson 


explained that Alaina 
probably could recog¬ 
nize her parents, but 
likely has extreme diffi¬ 
culty in making out the 
details in their features. 

"It's hard," said 
Malia. "I don't know 
how we're going to 
keep her from taking 
the glasses off." 

The reassured par¬ 
ents, along with Alaina 
and their 22-month-old 
son David, were soon 
directed to the optical 
department to begin 
selecting frames to fit 
her small face and begin 
the process of improv¬ 
ing her eyesight. 

The Sozas said they 
were grateful for 
InfantSEE™ and planned 
to work to increase pub¬ 
lic awareness of the pro¬ 
gram. 

"I am so very 
pleased that we accom¬ 
plished the goal of mak¬ 
ing the attendees more 
comfortable with the 
InfantSEE™ assessments 
and forms," said Dr. 
Alverson. "Not only did 
we help Alaina Soza, 
but we also equipped 18 
fellow optometrists with 
the knowledge and clin¬ 
ical skills to help many 
more like her. And we 
reassured nine other 
moms that their babies' 
visual development and 
ocular health were nor¬ 
mal. With that we can 
all say that the work¬ 
shop was a tremendous 


success." 

It was the first 
InfantSEE™ assessment 
as a licensed 
optometrist for Angie A. 
Ghanayem, O.D., UAB 
School of Optometry 
Cornea and Contact 
Lens resident. 

"The course was 
educational, informative 
and kept me attentive 
by stressing the clinical 
relevance of the 
InfantSEE™ assessment 
techniques and the 
importance of testing 
for ocular disease. We 
reviewed the typical 
normative ranges for 
refractive error and pre¬ 
scribing methods used 
in very abnormal cases. 
And we discussed the 
preferred tests and tech¬ 
niques that can be uti¬ 
lized when examining a 
child's visual acuity, 
refractive status, visual 
integration, binocularity, 
alignment and ocular 
motility," said Dr. 
Ghanayem. "InfantSEE™ 
comprehensive eye 
assessments for infants 
are an exceptional 
opportunity to improve 
a child's quality of life, 
developmental and 
learning stages." 

After signing up as 
an InfantSEE™ 
provider at the ALOA 
convention. Dr. 
Ghanayem said she 
hopes to increase public 
awareness of 
InfantSEE™ and 
stressed the importance 
of becoming a provider. 

"In the optometric 
profession, we strive to 
provide primary ocular 
health care by practicing 
full scope," said Dr. 
Ghanayem. "Practicing 
full scope includes sup¬ 
porting and educating 
families about the impor¬ 
tance of periodic profes¬ 
sional eye care, and 
becoming providers of 
the InfantSEE™ program 
in order to make a differ¬ 
ence in people's lives by 
practicing at optometric 
standards and guidelines 
and fulfilling the opto¬ 
metric oath to our utmost 
capabilities." 
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NIH completes Nanomedicine network 


T he National 

Institutes of Health 
(NIH) has complet¬ 
ed its national network 
of eight Nanomedicine 
Development Centers. 

The final four NDCs 
were funded this year. 
NIH funded four NDCs 
last year. 

Nanomedicine, an 
offshoot of nanotechnol¬ 
ogy, refers to highly spe¬ 
cific medical intervention 
at the molecular scale for 
curing disease or repair¬ 
ing damaged tissues, 
such as bone, muscle, or 
nerve. A nanometer is 
one-billionth of a meter, 
too small to be seen with 
a conventional lab micro¬ 
scope. It is at this size 
scale - about 100 
nanometers or less - that 
biological molecules and 
structures inside living 
cells operate. 

NDCs are staffed by 
multidisciplinary scien¬ 
tific teams, including 
biologists, physicians, 
chemists, physicists, 
mathematicians, engi¬ 
neers, and computer sci¬ 
entists. 

In addition to con¬ 
ducting research into the 
physical properties of 
structures inside cells to 
determine how biology's 
molecular machines are 
built, these teams will 
begin training the next 
generation of students in 
this emerging field of 
medical science. 

The Nanomedicine 
Initiative applies an engi¬ 
neering approach to the 
study of cellular and 
subcellular systems in an 
effort not only to under¬ 
stand, but to precisely 
control molecular com¬ 
plexes that operate at the 
nanoscale. 

This will allow for 
development of new 
technologies to prevent 
or cure disease and to 
repair damaged tissue. 

For example, one 
area of research is 
focused on corneal 
wound healing by mar¬ 
rying a mesh of 
nanoscale material with 
biocompatible fluid. 

The Nanomedicine 


Initiative, part of NIH's 
Roadmap for Medical 
Research, is led by Paul 
A. Sieving, M.D., Ph.D., 
director of the National 
Eye Institute (NEI), 
Jeffery Schloss, Ph.D., 
program director. 
Technology Develop¬ 
ment, National Human 
Genome Research 
Institute, and Richard S. 
Fisher, Ph.D., program 


director. Corneal 
Diseases at NEI, in col¬ 
laboration with a pro¬ 
gram team representing 
institutes and centers 
across the NIH. 

"Future progress in 
medicine will depend on 
our understanding and 
modulating the complex¬ 
ity of biological sys¬ 
tems," said Dr. Sieving. 
"The NIH Roadmap, 


including the 
Nanomedicine Initiative, 
will advance our knowl¬ 
edge of biological sys¬ 
tems. This will provide 
the scientific foundation 
for new strategies for 
diagnosing, treating, and 
preventing disease." 

For more informa¬ 
tion, visit the NIH site at 
http://nihroadmap.nih.gov/ 
nanomedicine/index.asp. 
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Both plans feature m embers-only 
group rates, too! For more details 
about these AOA-endorsed plans, 
sim ply complete the coupon , 

detach and maiL 


Name: 


Or you can log on to 
www.aoainsurance.com 
or call 

1-800-245-4454 

‘www.insurance.com/Article.aspx/artid/52 
Viewed 2/4/05. 

“under current tax laws. 


Street Address: 
City, State, ZIP: 


Daytime Phone #: 
E-mail Address: 


Mail to: AOA Insurance Program, P0 Box 22708, Santa Barbara, 
CA 93121-2708. Promo 22983 


The policy or its provisions may vary or be unavailable in some states. The policy has exclusions and limitations that may affect any 
benefits payable. See the actual policy or your Unimerica Insurance Company representative for specific provisions and details of availability. 
Underwritten by Unimerica Insurance Company of America, 2211 Congress Street, Portland, Maine 04122. 


©2006, AG IA Inc. 
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Optics 

Alcon 

Allergan 

Bausch & Lomb 

CIBA Vision Corporation 

CooperVision 

Essilor of America 

HOYA Vision Care 

Luxottica Group 

Marchon Eyewear 

Optos 

Signet Armorlite 

TLC Vision Corporation 

Transitions Optical 

Vision Service Plan 

VisionWeb 

Vistakon, division of 
Johnson & Johnson 
Vision Care 


Industry Profile is a 
regular feature in 
AOA News allowing 
participants of the 
Ophthalmic Council 
to express 

themselves on issues 
and products they 
consider important 
to the members of 
AOA. 


Industry Profile: 
VisionWeb 

VisionWeb offers online eye care product order¬ 
ing and online claims processing services to eye 
care providers, available at www.visionweb.com. 
These services help to streamline and simplify the 
eye care practice by automating cumbersome 
processes that were once manual. By using 
VisionWeb's services, eye care providers and their 
staffs will spend more time with patients and less 
time on the phone with suppliers and insurance com¬ 
panies. 

VisionWeb is not a buying group and does not 
interfere with pricing relationships. By forming part¬ 
nerships with eye care professionals, manufacturers, 
distributors and labs, VisionWeb creates a neutral 
exchange via the Internet to streamline electronic 
transactions, order processing, and order tracking, 
thereby helping the industry become more efficient 
and profitable. 

The American Optometric Association plays a 
very important role in helping VisionWeb to best 
serve the optical industry. Recognizing the benefits 
associated with using VisionWeb - speed, efficiency, 
increased accuracy - the AOA became involved 
with VisionWeb to help bring these benefits to the 
eye care practice through VisionWeb's AOA Royalty 
Program. This program allows eye care providers to 
contribute non-dues revenue to their AOA state affili¬ 
ate. Because VisionWeb is not a buying group, eye 
care providers can continue to enjoy buying group 
benefits while contributing to their state affiliate's 
ability to raise non-dues revenue when they place 
eye care product orders online for free through 
VisionWeb. 

Under the terms of the AOA Royalty Program, 
VisionWeb will pay participating AOA affiliates a 2 
percent royalty on transaction fees for members plac¬ 
ing at least 1,200 orders per year and a 2.5 per¬ 
cent royalty for placing at least 2,400 orders per 
year. One order transaction occurs every time the 
"Send Order Now" button is clicked to complete an 
order on VisionWeb. The transaction fee is paid by 
the supplier receiving the order - ordering on 
VisionWeb is free to eye care providers. 

AOA members should take advantage of this 
relationship and free online ordering with 
VisionWeb. Eye care providers who have registered 
their practice with VisionWeb should ensure that 
their staff is using VisionWeb to place their eye care 
product orders. Those who haven't registered their 
practice with VisionWeb are encouraged to register 
today. Becoming a VisionWeb member is simple. 

You can register online at www.visionweb.com or 
call VisionWeb Customer Service at (800) 874- 
6601. 

This year, VisionWeb paid nearly $20,000 in 
royalties to the participating state affiliates for orders 
received from June 2005 - May 2006. Each state 
affiliate must agree to participate in the program in 
order to receive the royalties for orders. Eye care 
providers should contact their state executive director 
to find out if their state affiliate participates in the 
VisionWeb AOA Royalty Program. 

State affiliates interested in participating in the 
program, or learning more about how VisionWeb 
can contribute to non-dues revenue, are encouraged 
to contact VisionWeb at (512) 241-8561 or e-mail 
morketing@visionweb.com for more information. 


B&L provides grant for 
SVS student memberships 


T he AOA Sports 
Vision Section 
(SVS) welcomed 
more than 5,400 new 
student members in 
2006, thanks to a gen¬ 
erous grant from 
Bausch & Lomb. 

The goal of this 
new program is to con¬ 
tinue students' 
involvement in and 
awareness of sports 
vision and organized 
optometry by waiving 
the annual Sports 
Vision Section mem¬ 
bership dues for all 
American Optometric 
Student Association 
members. 

"We hope to 
increase students' 
awareness of this excit¬ 
ing discipline of 
optometry, as well as 
opportunities for 
involvement in the 
AOA Sports Vision 
Section," said Hal 
Breedlove, O.D., AOA 
SVS chair. "We are 
very grateful to Bausch 
& Lomb for their gen¬ 
erous support." 

The SVS Council is 
confident that such a 
program will have a 


profound positive 
impact on sports vision 
and the mission of the 
SVS, as curriculum 
offerings at many 
schools and colleges of 
optometry currently 
provide limited expo¬ 
sure to the many 
aspects of sports 
vision. 

"The information 
and resources the stu¬ 
dents receive as Sports 
Vision Section mem¬ 
bers will be extremely 
helpful in developing 
an understanding of 
this important area of 
optometry," said Mike 
Pier, O.D., director of 
Professional Relations 
and Practitioner 
Education for Bausch 
& Lomb Vision Care. 

"Bausch & Lomb 
has a long history of 
research and innova¬ 
tion in developing 
products to meet the 
unique eye health 
needs of athletes and 
active individuals, and 
we are pleased to part¬ 
ner with the AOA in 
providing a grant for 
this program," Dr. Pier 
said. 



Detroit Tigers pitcher Nate Robertson, who 
pitched in game three of the World Series, 
was fitted with custom Oakley Half 
Jackets™, shown here. The Half Jacket is 
Oakley's first dual-lens eyewear with inter¬ 
changeable lenses, allowing wearers to 
adapt to any light condition. Accented with 
metal icons, the O Matter™ frame includes 
Unobtainium™ earsocks and grip anchors. 
The open-edge design extends the field of 
vision. For more information, visit 
www. oakley. com. 
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Give the Gift of Sight helps 5 million 


A n 11-year-old 

boy became the 
5 millionth bene¬ 
ficiary of Give the Gift 
of Sight, a Luxottica 
Group foundation that 
provides free vision care 
and eyewear to people 
in need in the U.S. and 
around the world. 

Lavonte, who is a 
student in Chicago, 
helped reach the mile¬ 
stone on Oct. 26. 

Collaboration 
among Give the Gift of 
Sight and the Chicago 
Communities in Schools 
(CCIS) and Chicago 
Public Schools helped 
develop a two-week 
children's vision clinic 
for 5,000 students. 

"Lavonte, who is 
not seeing clearly to 
read and is lagging 
behind other students in 
his class, is a perfect 
example of the type of 
students we help," said 
Kevin Evanich, CCIS 
Board chair. 

"Collaborating with 
Gift of Sight has helped 
address the vision prob¬ 
lems of more than 
16,000 students in the 
Chicago Public Schools 
system like Lavonte in 
the last two years alone. 
This partnership has 
really raised the bar in 
terms of expectations 
for what national chari¬ 
ties and local businesses 
can accomplish," said 
Evanich. 

Each year, dozens of 
similar innovative serv¬ 
ices sponsored by Give 
the Gift of Sight are held 
in communities across 
the country. They are 
staffed almost totally by 
Give the Gift of Sight 
volunteers. 

"It's incredible the 
difference a simple pair 
of eyeglasses can have 
in a child's life," said 
Janet Duke, mission 
manager for Give the 
Gift of Sight 
Foundation. "Statistics 


indicate one of every 
four children has an 
undetected vision prob¬ 
lem that can lead to dif¬ 
ficulties in school. When 
just seeing the black¬ 
board is a challenge, a 
student has a much 
harder time focusing, 
reading, learning and 
being successful in 
school. That is why we 
are so passionate about 
the importance of pro¬ 
viding these services to 
as many children in 
need as possible." 

Give the Gift of 
Sight is particularly 
focused on children in 
need across the U.S., 
with research studies 
showing that poor 
vision can significantly 
reduce classroom per¬ 
formance. 

Students receiving 
vision services had an 
almost 100 percent 
greater improvement 
rate in math and almost 
a 200 percent greater 
improvement rate in 
reading comprehension 
than those who received 
no services, according to 
a study published in the 
Journal of Optometric 
Vision Development in 
2002. 

Last year. Give the 
Gift of Sight provided 
eye exams, vision 
screenings and new eye- 
wear to nearly 23,000 
youth in North America 
through outreach clin¬ 
ics. 

Since 1991, Give the 
Gift of Sight has spon¬ 
sored more than 100 
missions to 27 countries 
and helped nearly 2 mil¬ 
lion children and adults 
worldwide who do not 
have access to or cannot 
afford eye care. 

During each two- 
week mission, Luxottica 
Group employees and 
doctor volunteers pro¬ 
vide free eye exams and 
recycled eyewear to 
approximately 25,000 




people. 

The recycled eye- 
wear is collected from 
Luxottica retail stores, 
doctor's offices and 


Lavonte, who 
is a student in 
Chicago, 
helped reach 
the milestone 
on Oct. 26. 


Lions Clubs and com¬ 
munity organizations. 

For more informa¬ 
tion, visit 

www.givethegiftofsight.org. 


Amy Sacks showcases 
new material, colors 

Amy Sacks Eyewear and Accessories 
announced the addition of natural bamboo 
frames and new shades of blue to its collection of 
reading glasses, sunglasses, sun readers and opti¬ 
cal frames. 

Shown is the new bamboo frame called 
"Takeh," which is the Japanese word for bamboo. 
The half-frame style is designed for both men and 
women. 

"Takeh is a frame that flatters every face on 
which I've seen it modeled," said Ann Sacks, 
president of Amy Sacks Eyewear and 
Accessories. "Our line now has the perfect neutral 
for those who seek a level of sophistication and 
design that is beyond anything offered in bou¬ 
tiques or even most optical stores." 

The company also released exclusive new 
blue colors ranging from opaque to translucent 
and bold to subtle. 

Visit www.omysocks.com for more informa¬ 
tion. 
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Meetings 


For more meetings 
information, visit 
www. AO A N e ws. o rg. 

To submit an item, 
send a note to 
EventCalendar@ 
aoa.org 


November 

LIGHTHOUSE 
SOUTH CAROLINA 
OPTOMETRIC ASSOCIATION, 
Nov. 30-Dec. 1,2006 
Hilton Head, SC 
803-799-6721 or 800-868- 
0377 FAX 803-799-2305 
E-mail: optichkl@aol.com 
www. sc-ey ec a re.org/ 

December 

MAINE OPTOMETRIC 
ASSOCIATION, INC. 

Dec. 1-3, 2006 
Freeport, ME 

www. mai neeyedoctors.com 

OEP CLINICAL CURRICULUM 
VT/VISUAL DYSFUNCTIONS 
Dec. 1-5, 2006 
Grand Rapids, Ml 
Theresa Krejci 
800/447-0370 
www.babousa.org. 


LIGHTHOUSE 

INTERNATIONAL 

LVO1A -LOW VISION 

MANAGEMENT OF AMD: A 

PRACTICAL APPROACH 

Dec. 6, 2006 

Denver, CO 

Cathy Czeto 

212/821-9487 

FAX: 212/821-9781 

cczeto@lighthouse.org 

www.lighthouse.org/ce 

AMERICAN ACADEMY OF 
OPTOMETRY 
December 7-10, 2006 
Denver, CO 

http://www.aaopt.org/ 

January 

UNIVERSITY OF CALIFORNIA, 
BERKELEY, SCHOOL OF 
OPTOMETRY 

1 8TH ANNUAL BERKELEY 

PRACTICUM 

Jan. 6-8, 2007 

DoubleTree Hotel, Berkeley 

Marina, Berkeley, CA 

Nyla Marnay 

510/642-6547 

800/827-2163 

FAX: 510/642-0279 

optoce@berkeley.edu 

www.optometry.berkeley.edu/ 

THE ULTIMATE PRACTICE 
MANAGEMENT 
CONFERENCE III 
"THE NUTS & BOLTS" 

January 12-14, 2007 
Hollywood Beach Marriott, 
Hollywood, Florida 
Dr. Don Teig 


Doc7ct@snet.net 

www.ultimatepracticemanage- 

ment.com/upm3 

SOUTHERN COLLEGE OF 
OPTOMETRY 

PRACTICE MANAGEMENT 

PRIMER FOR RECENT SCO 

GRADUATES 

Jan. 19-21,2007 

The Hayes Center for Practice 

Excellence at Southern College 

of Optometry, Memphis, TN 

Jim Hollifield 

800/238-0180 

HCPE@sco.edu 

www.sco.edu 

BROWARD COUNTY 
OPTOMETRIC ASSOCIATION 
GOLD COAST EDUCATIONAL 
RETREAT 

Jan. 20-21,2007 
Hyatt/Pier 66 Hotel, 

Ft. Lauderdale, FL 
800/808-5018; 
772/485-3274 
bcoa@browardeyes.org 
www. b rowa rd eyes. o rg 

PRESIDENTS' COUNCIL 
January 25-27, 2007 
St. Louis, MO 

AEA CRUISE SEMINARS - 

Classic Southern Caribbean 

Jan. 27-Feb. 2, 2007 

Crown Princess 

Dr. Mark Rosanova, President 

888/638-6009 

aeacruises.aol.com 

www.optometriccruisesemi- 

nars.com 

ARIZONA OPTOMETRIC 

ASSOCIATION 

33rd Annual Invitational 

Bronstein Contact Lens Seminar 

Jan. 26-28, 2007 

Chaparral Suites Hotel, 

Scottsdale, Jane Lynch 

602/279-0055 

FAX: 602/264-6356 

jane@azoa.org 

CONNECTICUT 
ASSOCIATION OF 
OPTOMETRISTS 
Jan. 28-29, 2007 
Mohegan Sun Casino, 
Uncasville, CT 
Debra Toupence 
dtoupence@cteyes.org 

February 

MINNESOTA OPTOMETRIC 
ASSOCIATION, INC. 

February 1-3, 2007 
Brooklyn Park, MN 

AEA CRUISE SEMINARS - 

Western Caribbean 

Feb. 3-10, 2007 

Star Princess 

Dr. Mark Rosanova 

888/638-6009 

aeacruises@aol .com 

www.optometriccruisesemi- 

nars.com 


AEA CRUISE SEMINARS - 

South America 

Feb. 12-24, 2007 

Golden Princess 

Dr. Mark Rosanova, President 

888/638-6009 

aeacruises@aol .com 

www.optometriccruisesemi- 

nars.com 

AEA Cruise Seminar - Hawaii 

February 1 2-24, 2007 

NCL Pride of America 

888/638-6009 

aeacruises.aol.com 

www.optometriccruisesemi- 

nars.com 

107TH TEXAS OPTOMETRIC 
ASSOCIATION ANNUAL 
MEETING 
Feb. 15-18, 2007 
Renaissance Austin Hotel, 
Austin, TX 
512/707-2020 
http://texas.optometry.net 

HEART OF AMERICA 
CONTACT LENS SOCIETY 
CONTACT LENS AND 
PRIMARY CARE CONGRESS, 
Feb. 16-18, 2007. Hyatt 
Regency Crown Center, 

Kansas City, MO. 
www.hoacls.org. 
registration@hoacls.org or 
316/681-0991 

SECO 

Feb. 21-25, 2007 
Atlanta, GA 

www.secointernational.com 

March 

MAINE OPTOMETRIC 

ASSOCIATION 

Sugarloaf Ski Meeting 

March 3, 2007 

Sugarloaf USA Carrabassett 

Valley ME 

207/ 626-9920 

207/ 626-9935 

MOA.Office@ 

MaineEyeDoctors.com 

www.MaineEyeDoctors.com 

NEVADA OPTOMETRIC 
ASSOCIATION, INC. 

23RD ANNUAL SEE AND SKI 
TAHOE 

March 4-7, 2007 

Montbleu Resort Casino & Spa 

Lake Tahoe, NV 

Alyssa Harvey 

702/220-7444 

noalv03@yahoo.com 

www.nevadaoptometric.org 

SOUTHWEST COUNCIL OF 
OPTOMETRY 
March 9-1 1,2007 
Dallas, TX 
www.swco.org 

OPTOMETRIC PHYSICIANS 
OF WASHINGTON 
OPW ANNUAL 
CONVENTION & 
MEMBERSHIP MEETING 



Obtometry’s 

M E E T I N G"* 

June 27 - July I, 2007 


March 15-16, 2007 

Bell Harbor Convention Ctr., 

Seattle, WA 

Judy Balzer 

425/455-0874 

OCULAR THERAPEUTICS 
CONTINUING EDUCATION 
OTCE ARUBA 2007 
March 15-22, 2007 
Aruba, Dutch Caribbean, 

West Indies 

Wyndham Aruba Beach Resort 
Kathie Yates, 713-882-6708 
Kathie@otce.net 
www.otce.net 

OPTOMETRY ASSOCIATION 
OF LOUISIANA 
CLEINMAN "BUSINESS OF 
EYECARE FORUM" 

March 17, 2007 

Holiday Inn, Alexandria, LA 

James D. Sandefur, O.D. 

318/335-0675 

FAX: 318/335-0677 

optla@bellsouth.net 

www.optla.org 

AEA CRUISE SEMINAR - 
SILVERSEA SOUTHERN 
CARIBBEAN 

March 19-26, Silver Wind 
888/638-6009 
aeacruises@aol .com 
www.optometriccruisesemi- 
nars.com 

OPTOWEST 2007 
California Optometric 
Association with affiliate part- 
ners-the Arizona, Hawaii, 
Nevada and Utah Optometric 
Associations 
March 22-25, 2007, 

Long Beach, CA 
www.optowest.com 

INTERNATIONAL VISION 

EXPO EAST 

March 23-25, 2007 

New York, NY 

Jacob K. Javits Convention 

Center, New York, NY 

www.visionexpoeast.com 

April 

ARKANSAS OPTOMETRIC 

ASSOCIATION 

ARKANSAS 1OOTH YEAR 

ANNIVERSARY 

CELEBRATION/SPRING 

MEETING 

April 20-24, 2007 

Hot Springs, AR 

Jennifer Martinez, Executive 

Director 

501/661-7675 
FAX: 501/372-0233 
aropt@swbell.net 

AOA CONGRESSIONAL 
CONFERENCE 
April 23-25, 2007 
Washington, DC 
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SUNY College of Optometry 
% m. 'Q. MS President 

- ** SUNY College of Optometry invites applications and nominations for 

s 194 % * the position of President. The SUNY State College of Optometry sets 
the standard for institutions of its kind in the nation. Founded in 1971 
by legislative act, it has achieved scientific eminence and leadership in the profession 
of optometry. As one of the State University of New York’s “centers of excellence”, 
it attracts talented and educated students, highly interested in optometry and in the 
health sciences, from many states and foreign countries. It is the only College of 
Optometry in New York State and the region and has played a key role in the emer¬ 
gence of optometry as the primary source of vision care throughout the country. As a 
major urban campus of SUNY, the academic, professional and research programs 
have a progressive character with a superb faculty to implement and enhance them. 

The SUNY State College of Optometry occupies a handsome 18-story building in the 
heart of New York City at 33 West 42nd Street. The College offers its students and 
faculty professional and scientific opportunities in an exciting and modern setting 
with unparalleled opportunities for growth intellectually, professionally and culturally. 

The President has a leadership role in all aspects of campus academic and adminis¬ 
trative operations including the quality of the clinical activity, education, research, 
and both faculty and institutional development. The President serves as the founda¬ 
tion’s Executive Director and is a voting member of its Board of Trustees. Candidates 
have a proven track record as an administrator in a complex education or institution¬ 
al environment with diverse constituencies and significant budgets. Candidates 
should be committed to optometric education and the profession of optometry and 
their expanding roles in the nation’s health care system. The president advocates on 
behalf of the college and the profession locally, nationally and internationally, in 
governmental and academic spheres. Ideal candidates have an understanding of con¬ 
temporary optometric practice, healthcare issues and the role of optometry as the 
nation’s source of primary vision care. Candidates must have appropriate academic 
credentials. A doctor of optometry is preferred. Additional information can be found 
on the college website: www.sunyopt.edu. 

Gyres International, which is assisting in this search, invites confidential inquiries 
and nominations. Applications should include a current c.v. and a letter explaining 
interest and relevant experience. All communications will be held in total confi¬ 
dence. The review of candidates will begin immediately and continue until the posi¬ 
tion is filled. Gyres International, PO Box 439, Oxford, MD 21654, 410 226-5025, 
410 226-5026 fax, nancy.cook@gyresinternational.com 

The College of Optometry, State University of New York is an Equal 
Opportunity/Affirmative Action Educator & Employer. Women, people of color, and 
individuals with disabilities are strongly encouraged to apply 


AEA CRUIS6 S6MINRRS 2006-2007 

TIME IS RUNNING OUT - BOOK YOUR WINTER 2007 CRUISE NOW!! 

Classic Southern Caribbean, 1/27/07-2/2/07, on the brand new Crown Princess. San Juan, Barbados, 

St. Lucia, Antigua, St. Maarten, St. Thomas, San Juan. Cruise fares from $739. Speaker: Dr. Timothy 
McMahon 

Western Caribbean, 2/3/2007 - 2/10/2007, Star Princess. Ft. Lauderdale, Montego Bay, Grand Cayman, 
Cozumel, Princess Cays, Ft. Lauderdale. Cruise fares from $749. Speaker: Dr. Paul Karpecki 

South America , 2/12/2007 - 2/24/2007, Golden Princess. Buenos Aires, Montevideo, Falkland Islands, 
Cape Horn, Ushuaia, Punta Arenas, Chilean Fjords, Puerto Montt, Santiago. Cruise fares from $1745. 

Speaker: Dr. Janet Betchkal 

Hawaii, 2/17/2007-2/24/2007, NCL Pride of America. Honolulu, Hilo, Mt. Kilauea, Kahului, Kona, 
Nawiliwili, Honolulu. Cruise fares from $1054. Speaker: Dr. Louise Sclafani 

Exclusive Silversea’s Southern Caribbean, 3/19/07-3/26/07. Silver Wind. San Juan, lies Des Saintes, 
Bridgetown, Bequia/ St Vincent/ The Grenadines, Antigua, Virgin Gorda, San Juan. Silversea - 
Luxurious ships, ah suites, ah inclusive. Fares from $2831. 

Gulf of Alaska, 6/30/2007 - 7/7/2007, Sapphire Princess. Vancouver, Ketchikan, Juneau, Skagway, Glacier 
Bay Scenic Cruising, College Fjord Scenic Cruising, Anchorage (Whittier). Cruise fares from $949. 

Ohio State University Alumni Cruise - Continuing Education will be sponsored by OSU. (All are 
welcome.) 

***qth q£ 

Mediterranean Adventurer, 7/21/07-8/4/07, Sea Princess. London (Southampton), Vigo, Lisbon, 
Barcelona, Cannes (Monte Carlo), Rome (Civitavecchia), Naples/Capri, Corsica (Ajaccio), Gibraltar, 
London (Southampton). Cruise fare $3490. **QREAT DEAL FOR 14 DAYS - LONDON IS AN 
INEXPENSIVE EUROPEAN QATEWAY Speaker: Dr. Harue Marsden 

Baltic Heritage. 8/30/07-9/8/07, Star Princess. Copenhagen, Stockholm, Helsinki, St. Petersburg 
(overnight), Talinn, Gdansk, Oslo, Copenhagen. Cruise fares from $1765. Speaker: Dr. Kirk Smick. 

***Labor Day***. 

Mediterranean Collection , 9/29/07-10/10/2007, Royal Princess. Venice, Ravenna, Split (Croatia), 

Corfu, Kotor (Montenegro), Malta, Sicily, Sorrento/Capri, Corsica (Ajaccio), Monte Carlo, Portofino, 
Rome (Civitavecchia). Cruise fares from $2790. Speaker: Dr. Michael Giese 

**Regional and past passenger fares may apply. CALL FOR LOWEST CURRENT FARES. 
BOOK EARLY!!! CRUISES ARE SELLING OUT 6-8 MONTHS IN ADVANCE. 

10-12 hours of COPE approved lectures per seminar 
Visit us at www.optometriccruiseseminars.com; E-mail aeacruises@aol.com or call us at 1-888-638-6009. 
AEA Cruises: Dr. Mark Rosanova, President 

More than a travel agent, your colleague & innovating partner in Cruise Seminars since 1995 
Sponsored by: The Illinois Optometric Association, The Chicago Northside Optometric Society, and 
Advanced Eyecare Associates 


ILLINOIS COLLEGE 
of OPTOMETRY 

FACULTY POSITION 

The Illinois College of Optometry invites applications for a full-time 
faculty position in the Cornea/Contact Lens Service of the Illinois Eye 
Institute. 

The desired candidates will be graduates of an accredited school or 
college of optometry, eligible for therapeutic state licensure in Illinois 
and must qualify for clinical privileges at the Illinois Eye Institute, the 
Colleges clinical facility. Residency/fellowship training is most desir¬ 
able. Candidates should demonstrate an active record of participation 
and excellence in teaching and research. Rank and salary will be com¬ 
mensurate with experience. A letter of intent, current curriculum vitae, 
and the name and address of three professional references should be 
submitted in confidence to: 

Bruce Teitelbaum, OD 
Associate Dean 
Illinois College of Optometry 
3241 S. Michigan Avenue 
Chicago, Illinois 60616 
bteitelb@ico.edu 

The Illinois College of Optometry is an Equal Opportunity Employer 



ILLINOIS COLLEGE Vice President and Dean for Academic Affairs 
Of OPTOMETRY 

The Illinois College of Optometry the oldest optometry educational program in con¬ 
tinuous operation in the United States, is searching for a Vice President and Dean for 
Academic Affairs. The successful candidate will be the chief academic officer of the 
College, and will be responsible for the successful operation and accreditation of the 
Doctor of Optometry degree programs, postdoctoral residency programs, and con¬ 
tinuing education programs. TheVice President and Dean for Academic Affairs reports 
directly to the President and serves on the President’s Administrative Cabinet. 

Candidates should have an understanding and appreciation for optometric education 
and the close relationship it has to patient care; a record of progressively responsible 
experience as an academic administrator; an earned doctorate and evidence of schol¬ 
arly achievement; a proven ability to lead by means of collaboration and mutual 
respect; a commitment to the value of diversity within the academic community; a 
demonstrated passion for and commitment to quality education of professionals; and 
experience in managing budgets. 

The Illinois College of Optometry has established itself as one of the world’s leading 
urban optometric institutions, and has been providing education-related patient care 
in the Chicago community for 134 years. Six hundred sixteen (616) Doctor of 
Optometry (OD) candidates are enrolled. Forty-eight (48) full time and 50 part time 
faculty members, along with adjunct faculty members at 132 affiliated externship and 
residency sites, reportto the Vice President and Dean for Academic Affairs. 

For best consideration, please submit applications and nominations electronically and 
confidentially to the address below no later than January 1,2007. Nominations and 
applications will continue to be accepted until the position is filled. 

Ms. Laura Rounce 
Vice President 
Chair, Search Committee 
Illinois College of Optometry 
3241 South Michigan Avenue 
Chicago, IL 60616. 

(312) 949 -7040 
LRounce@ico.edu 
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Ad Showcase 


Arizona Optometric Association 


The Ohio State University College of Optometry 

Affiliated Residency Programs 
2007 - 2008 


33rd Annual Invitational 

Bronstein 

Contact Lens Seminar 


January 26-28, 2007 
3rd Annual 

Dr. Leonard Bronstein Memorial Dinner 

Honoring 

Robert B. Mandell, O.D., F.A.A.O. 
Charles H. May, O.D., F.A.A.O. 


18 Hours of COPE approved CE 

Chaparral Suites Hotel, 5001 North 
Scottsdale Road, Scottsdale, AZ 85250 
Accommodations: Single/Double Suite $155 
Call: 800-528-1456 or 480-949-1414 

Seminar Registration 

Arizona Optometric Association 
1702 E. Highland, Suite # 213, Phoenix, AZ 85016 
Ph: 602-279-0055 Fax:602-264-6356 
E-mail: Jane@azoa.org 


The Ohio State University 
College of Optometry invites 
applications for its affiliated 
one-year residency programs in 
Primary Eye Care and Ocular 
Disease. All programs begin 
July 1, 2007; and a competitive stipend is offered to attract highly- 
qualified residency candidates. Applicants should be highly inquisitive 
and self-motivated to work with challenging patients and state-of-the- 
art equipment under the direct supervision of outstanding optometric 
educators. For information on any of OSU s seven accredited programs, 
please visit our website (www.optometry.osu.edu) or contact the 
appropriate programs supervisor: 

Chillicothe/Columbus VA...Dr. Richard Bell (richard.bell2@med.va.gov) 


Cleveland VA.Dr. Stacia Yaniglos (stacia.yaniglos@med.va.gov) 

Dayton VA.Dr. Gregory Kiracofe (gregory.kiracofe@med.va.gov) 

Hampton VA.Dr. Gay Tokumaru(gay.tokumaru@med.va.gov) 

Cincinnati Eye Institute.Dr. Kevin Corcoran (Corcoran@fuse.net) 

Eye Center of Toledo.Dr. David Bejot (dlbtecot@yahoo.com) 

Ohio Eye Alliance.Dr. Scott Young (syoung22@neo.rr.com) 


To build a diverse workforce Ohio State encourages applications from individuals 
with disabilities, minorities, veterans, and women. EEO/AA employer. 


OHIO 
SI AIT 


College of 

OPTOMETRY 


NSU 


NOVA 

SOUTHEASTERN- 

UNIVERSITY 

TW QjLaJi^yau^^ 


RESIDENCY PROGRAMS 


Challenging, dynamic residency positions are available in the areas of: 

Residency Programs at Nova Southeastern University 

• Primary Eye Care 

With emphasis in Ocular Disease 

With emphasis in Cornea and Contact Lenses 

With emphasis in Low Vision 

With emphasis in Pediatric Optometry and Binocular Vision 

• Pediatric Optometry 


Residency Programs at NSU Affiliated Sites: 


Primary Care 

| Gainesville VAMC 
| Lake City VAMC 
Ocular Disease 

| Bascom Palmer Eye Institute 
| Aran Eye Associates 


Bay Pines VAMC 
Daytona Beach VA Clinic 

Braverman Eye Center 
Clayton Eye Center 


For further information or questions regarding the application procedures, please contact: 

Lori Vollmer, O.D., F.A.A.O. 

Director of Residency Programs 
Nova Southeastern University 
HPD Optometry 
3200 S. University Drive 
Ft. Lauderdale, FI 33328 
lvollmer@nova.edu 

954-262-1452 


www.nova.edu/optometrv/residency/residencv.html 



A Premier Western Regional 
Conference Created by and for 
Eye Care Professionals 


Sponsored by the California Optometric 
Association in affiliation with the Arizona, 
Hawaii, Montana, Nevada and Utah 
Optometric Associations 


optc t2007 


March 22 - 25, 2007 


Long Beach Convention Center 
Long Beach, California 


www.optowest.com 
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NEED SOFTWARE? GET THE BEST! 

management 

software 

& 

V ^ 

See how easy 
it is with 
Eyecom 2 's 
USER-FRIENDLY 
software! 


'\gL' 

Isn't it time for your practice to 
go ? 

w 

A 

To receive a free trial demo call 
us at 800-788-3356 or visit 

/ \ 

Eyecom 2 

OPTOMETRIC SOFTWARE 


Northeastern State University L 
Oklahoma College of Optometry |s ^g J 

Cool CE Canada Conference 

Speakers include: * August 8-12, 2007 

Lee Carr, OD W The Banff Centre Banff, Alberta, Canada 

Richard Castillo, OD, DO 

George Foster, OD *% • ■ ■ * 

Carl Spear,OD Get UP tO 20 HOUfS Of 

maximum scope optometry CE. 


Registration $600 

Contact Lisa McCormick at 

918.456.5511 x4033, or mccormil(® nsuok.edu 

Conference to be accredited by Northeastern State University Oklahoma College of Optometry. 



Broward County Optometric Association 

GOLD COAST EDUCATIONAL RETREAT 
Saturday/Sunday, January 20-21, 2007 
Hyatt Regency/Pier 66, Ft. Lauderdale 

17 hours CE, all COPE approved or approval pending, including: 

Florida jurisprudence, Medical Errors 8 hours Florida TQ 

Featured Speakers include: 

Kathryn Dumbleton, MSc, F.A.A.O. - silicone hydrogel lenses 
John Flanagan, PhD, MCOptom, F.A.A.O. - glaucoma 
Dennis Pardo, O.D., MPH - dry eye 
Stephen Pascucci, M.D. - anti-infectives 
For a brochure or more information, 

contact: BCOA@browardeyes.org or Steve or Fynne at 800-808-5018 

Come to Florida for Sun , Fun y and Great Continuing Education 


How Did Your Practice 
Perform in 2005? 





LIMITEDTIME OFFER 

Have you ever wondered how your prac¬ 
tice compares to others of similar size? 
Here’s your chance. May & Company 
CPAs is offering a review of your 2005 
tax data and our annual Industry 
Comparison Report. 

This report allows you to anonymously compare 
your practice side by side to others in the eye 
care industry and our review may identify 
ways to save you money. May & Company 
prepares and reviews hundreds of OD 
tax returns each year, this is your chance 
to check us out. 

This service has only been offered to 
our clients and is now available to you 
for $250, but only until November 30th. 
There is no obligation, so call us today 
to inquire about our Industry Comparison 
Report and see if we can save you tax dollars. 


Ma y&L Company CPAs 


601.636.0096 

kenhicks@maycpa.com 


May <Sl Company CPAs 


Tenure Track Faculty Positions 
Department of Optometry, School of Optometry 
University of Alabama at Birmingham 

The University of Alabama at Birmingham, School of Optometry Department of 
Optometry invites applications for two full-time, tenure-track appointments at 
the rank of Assistant Professor or Associate Professor The ideal candidate for 
each position is a clinician-scientist who holds the O.D. degree, has relevant post¬ 
doctoral research experience or a clinical residency, and a strong desire to 
engage in creative and contemporary clinical research. Candidates will be 
expected to establish or maintain a program of independently funded clinical 
research. A competitive salary, attractive start-up package, and ample research 
space will be provided. We are particularly interested in individuals with expert¬ 
ise in ocular disease, contact lenses, tear film physiology or cornea. The success¬ 
ful candidates will have ample opportunity to teach, provide patient care, and to 
participate in a supportive research environment. 

Candidates for these positions must submit a letter of interest, current curriculum 
vitae, and a list of three professional references to: 

Jimmy D. Bartlett, O.D., Sc.D., Chair, 

Department of Optometry, 

School of Optometry, 

1716 University Blvd., University of Alabama at Birmingham, 
Birmingham, AL 35294-0010 

Deadline for receipt of applications is December 1, 2006 or until the 
positions are filled. 

The University of Alabama at Birmingham is an Affirmative Action Equal Opportunity Employer 
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Ad Showcase 



Nevada Optometric Association presents 





Education Conference 

The High Point in Optometric Education 

March 4th-7th, 2007 
Montbleu Resort Casino & Spa 

Formerly Caesars Palace Lake Tahoe 

~ 16 Hours CE by outstanding faculty 
~ Exhibits 

~ World Class Skiing 

~ CE offered 7 a.m. - 9 a.m. and 4 p.m. - 6 p.m. 

Featured speakers: Jeff Austin, John Lahr; 

Art Epstein and Bruce Onofrey 


Reserve Your Spot Today! 702-220-7444 • nevadavision.org 



Members of SCO Classes of 2001-2005, 
plan to attend the Private Practice 
Primer for Recent Graduates to 
be held on the SCO campus the weekend 

of January 19-21,2007. 

Thanks to the Hayes Center for Practice 
Excellence (HCPE), this inaugural program 
is offering: 

• Practice management courses tailored 
to recent SCO graduates. 

• Expert speakers and consultants. 

• Courses promoting sound business 
principles for your optometric practice. 

• On-site dinner Saturday evening. 


Attendance will be limited 
to 60 SCO alumni, on a 
first-come, first-serve basis. 
Register online at the SCO 
website at www.sco.edu to 
learn more about the Hayes 
Center, lodging, registration, 
and other important details. 


HAYES CENTER 

FOR PRACTICE EXCELLENCE 
SOUTHERN COLLEGE OF OPTOMETRY 




Email us at HCPE@sco.edu 


£ 

FACULTY POSITIONS 

Pacific University College of Optometry located in Forest Grove, Oregon is seeking applications for 
six positions within the College. For all positions candidates should submit a letter of application, 

1— 

current comprehensive curriculum vitae, and three references. Applications will be accepted until 

LU 

the positions are filled. 


Please mail to: Pacific University College of Optometry 

2043 College Way 

o 

Forest Grove, Oregon 97116 

1- 

ASSOCIATE DEAN POSITION 

a. 

—the chief academic officer of the College and responsible for faculty development and faculty 
advocacy, academic standards, curriculum, and instructional budget. This person will lead the 

O 

academic development of the faculty. This is a full-time administrative position with academic rank. 
Opportunity exists to pursue teaching and/or continue independent research. 

U- 

Applicants should have an OD degree with advanced training, and/or degree. The successful 
candidate will have a previous record of academic accomplishment in optometry and be familiar 

o 

with contemporary pedagogy and teaching methodologies. S/he will also be experienced in clinical 
optometry and have excellent communication and team building skills. Applicants must have a 

LU 

record of leadership and previous administrative experience. 

U 

Submit application materials to: Jennifer Smythe, OD, MS, FAAO 

smythej@pacificu.edu 

LU 

Phone: 503.352.2770 Fax: 503.352.2929 



_l 

TWO RESEARCH FACULTY POSITIONS 

with didactic and/or research emphases within the basic and/or visual sciences. Potential areas of 

O 3 

iU ~o 

CD 

expertise can include pharmacology, ocular biochemistry, neurophysiology, biostatistics, genomics, 
optics, or other area in vision science. Didactic and clinical assignments will reflect programmatic 
needs, as well as each successful candidate's expertise and interests. Successful candidates will dem¬ 
onstrate ability to carry out independent research. 

>- = 

Successful candidates will have a Ph.D. degree, relevant experience, and preferably an O.D. 

H - 

degree. A commitment to excellence in optometric education, lifelong learning, and the expansion 
of knowledge through optometric research is essential. 

cn £ 
rr 5 

Submit application materials to: Karl Citek, OD, Ph.D 

citek1@pacificu.edu 

u. 

Phone: 503.352.2126 Fax: 503.352.2929 

LU +J 


> 9r 

TWO TENURE-TRACK FACULTY POSITIONS 

_ o 

with emphasis in cornea and contact lenses, ocular disease, public health, or primary care optometry. 

Z | 

Didactic, laboratory, and clinical assignments will reflect programmatic needs, as well as each suc¬ 
cessful candidate's expertise and interests. 

31 

Successful candidates will have the O.D. degree and licensure to practice optometry. Preference 
will be given to applicants with residency/fellowship training, an advanced degree, and/or advanced 
professional development. A commitment to excellence in optometric education, lifelong learning, 
and the expansion of knowledge through optometric research is essential. 

ez ; 

Submit application materials to: Denise Goodwin, OD 


goodwin@pacificu.edu 

u = 

Phone: 503.352.3070 Fax: 503.352.2929 

^ 'IT? 

CLINIC DIRECTOR POSITION 

a. > 

PACIFIC 

with educational, patient care, and administrative responsibilities. This individual will be expected 
to build upon the traditions of excellence at our community-based clinical facilities in the greater 
Portland metropolitan area. 

The qualified candidate will have the OD degree and be eligible for licensure with diagnostic, 

UNIVERSITY 

OREGON 

therapeutic, topical, and non-topical pharmaceutical agents as permissible under Oregon law. 

Residency or other post-graduate education is desirable. Experience in broad scope optometric care, 
and a commitment to excellence in optometric education and life-long learning are essential. Health 

Equal 

care management experience is desirable. 

Opportunity 

Submit application materials to: Graham Erickson, OD, FAAO 

Employer 

ericksog@pacificu.edu 

Phone: 503.352.3197 Fax: 503.352.2929 



To list an event on the AOA 
Calendar, send information 
to EventCalendar@aoa.org 
or visit www.aoanews.org 
and click on Event Calendar 
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21th ANNUAL 

EYE SKI CONFERENCE 

PARK CITY, UTAH 

February 24 — March 3, 2007 

THE EYE SKI ADVANTAGES: 

1.Optometry's premier ski conference offers a full week 
of Spring skiing in UTAH 
2. Only 45 minutes from airport to slopes. 

3. Stay at The Lodge at Mountain Village only steps from 
the Park City Resort ski lifts. 

4.Ski at the 2002 Winter Olympic Resorts and 
other great Utah resorts like: ALTA, SNOWBIRD, SOLITUDE, 
BRIGHTON, THE CANYONS, & DEER VALLEY. 

. 20 hours of COPE CE, cocktail parties, NASTAR race, 

Park City cuisine / shopping. 

6. Regi stration -prio r to DE C 1 - $440 00 

- prior to JAN. 31 - $470.00 

- after JAN. 31 - $495,00 

INFORMATION OPTIONS: 



WEB SITE: 

WWW EY ESKI UTAH.COM 


E-MAIL: 

tandbklme ® buckeye-express, com 


WRITE: 

EYE SKI 

4021 Sylvania Ave. 
Toledo, Ohio 43B23 



GOLF CONFERENCE 

^RSEY 



American Academy of Optometry 

April 11-15, 2007 

at Hilton Embassy Suites at Kingston Plantation • Myrtle Beach, SC 
3 Rounds of Golf at Myrtle Beach Premier Golf Courses 
• Arrowhead • Oyster Bay • Legends-Moorland 
Saturday Night Awards Banquet with Prizes 
Registration 16 Hours Cope CE 

$850 Michael DePaolis, O.D., F.A.A.0. 

Golfing Non 0.D, $475 Eric Schmidt, O.D., F.A.A.0. 

Non Golfing O.D. $450 



Registration includes all CE, Golfing, 
Carts and Greens Fees, and Banquet 


Accomodations Include: 
Daily Breakfast Buffet, 
Evening Cocktail Reception, 
Hilton Honors Points and Miles 


For Accomodations and additional information please call: Dennis H. Lyons, O.D., F.A.A.0. 
Phone: 732-920-0110 FAX: 732-920-7881 E-MAIL; dhl2020@aol.com 


Department of Ophthalmology 
Emory University School of Medicine 
Academic Optometry Position 

The Department of Ophthalmology at Emory University School of Medicine is 
seeking a full-time Optometrist to join a growing Comprehensive Ophthalmology 

Section of the Emory Eye Center. Qualified candidates must be eligible for 
licensure in Georgia. 

Candidates should have strong clinical training, including a minimum of one 
year residency training. Interest in research and teaching residents in an aca¬ 
demic ophthalmology setting is required. An advanced degree (MPH or MS) 
would be advantageous but not required. 

Salary commensurate with experience. Please send inquiries to: 

Mrs. Patricia Bennett 
Emory Eye Center, Emory University 
1354B Clifton Road, NE, Suite B4500 
Atlanta, GA 30322 

Emory University is an Affirmative Action, Equal Opportunity Employer. 


OCULAR THERAPEUTICS IN CANCUN 



0 T C E 


For Further lnformation:Call 1-856-429-7415 
Or E-Mail: info@otce.net 
Or Visit us at: www.otce.net 


March 7-11, 2007 
Fiesta Americana Condesa 
Cancun, Mexico 

Tony Litwak, OD. FAAO 
Leo Semes, OD, FAAO 
Jim Thimons, OD, FAAO 
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OT-2000 
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OT-321 * 

JCFmOTCS! 
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It’s what the best 
pretest on! 

800-522-2275 

www.optinomics.com 


NEW 

TRAINING EYE 


* j 


ADJUST PUPIL SIZE 
& MAGNIFICATION 
EASY TO USE 
LOW COST 
N FUNDOSCOPY 


- R 


800-659-2250 


GuldenOphthalmics 

www.guldenophthalmic8.com 



PRACTICE APPRAISAL 

and/or Buy/Sell Assistance 

John Gay & Associates - #1 

John Gay, LID, CIS, MCEP has completed over 1,600 
Ophthalmic Practice Appraisals and has assisted with over 
1,000 Buy/Sells since 1980. 


Call for your appraisal 
or assistance today: 


303-692-8001 

Denver, CO 


u L T I N G 


5k2 


BLACKWELL 


^ OL/ -a. Sj* 

•Are you buying or selling a practice? 

* i * 

■a 

Whether buying or selling, let Blackwell 

Consulting help facilitate a smooth transaction. 

We are accredited business appraisers and 
solution oriented advisors. 

W J 

Value Enhancement Services 

Appraisals 

Practice Sales & Financing 

Employment & Partnership Agreements 

Mari lee Blackwell, MBA, AIBA 
mblackwell.com 

Call us today at 800.588.9636 
to learn what we can do for you. 


fpB* ( 
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PRACTICE SUCCESS 

What did these very successful 
doctors have in common? 

JOHN GAY, THE CONSULTANT® 


Dr. Goldberg, VA S185K to over $1 Million 
Dr. Jose, IA S120K to over 1.2 Million 
Dr. Cockrell, OK $420K to over $3 Million 
Dr. Jehling, MO S270K to over $23 Million 


Start Your CAREER SUCCESS 
Today, You Deserve It. 

Call John Gay & Associates 


303-692-8001 

Denver, CO 
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Western 

university 

'“'on HtULTH scimcts * 


Thr dhnptint $ ieuming. Tht art 6/ tarrng.. 


DEAN OF THE COLLEGE OF OPTOMETRY 
WESTERN UNIVERSITY OF 
HEALTH SCIENCES 


Western University of Health Sciences (Western U), an academic health center in Southern California, 
is pleased to announce the addition of a College of Optometry and is seeking nominations and appli¬ 
cations for the position of Dean for this new college. 

The Dean serves as the chief academic officer of the college and is charged to develop a contempo¬ 
rary educational program, graduating a comprehensive family-practice optometrist with particular 
strengths in neuro-optometry to serve the increasing public need for those with developmental impair¬ 
ments, brain disorders and trauma, and the visual consequences of aging. 

Candidates must show skills in leadership, be attuned to future trends in optometry, and be proac¬ 
tive in identifying program, research and clinical opportunities. 

The ideal candidate will have an O.D. degree, or the equivalent, and have strong skills in program 
development.The Dean, as an advocate for the college and faculty, must provide positive change 
and be committed to advancing the unique role ofWestern University in optometric education. 
Founded in 1977, Western U is a non-profit, graduate university for the health professions.The campus 
is located on 25 acres in historic downtown Pomona, California. Western U has over 2000 students who 
are studying toward degrees in osteopathic medicine, pharmacy, graduate nursing, physical therapy, physi¬ 
cian assistant studies, health professions education and veterinary medicine. Programs in dentistry and 
podiatry are now under development.The new College of Optometry will be embedded within a rich 
milieu of health professions dedicated to innovative education and multi-disciplinary health care. 
Candidates must submit a letter of interest, a comprehensive Curriculum Vitae and professional 
reference information with the e-mail addresses of at least four references. 

Review of applications will begin immediately and continue until an appointment is made. The 
effective date of the appointment is July 1,2007. 

Please send applications to: 

Dr. Benjamin L. Cohen 

Executive Vice President for Academic Affairs/Chief Operating Officer 
309 E. Second Street 
Pomona, California 91766-1854 
www.westernu.edu 

Western University is an equal opportunity employer and is especially interested in receiving 
applications that will contribute to the diversity of the community. 

A competitive recruitment and selection process is being conducted for this position, if a US. worker is not select¬ 
ed pursuant to this process, an application for alien candidate employment certification may be filed on behalf 
of an alien candidate to fill this position opportunity. 



23rd Annual 


RAL'M IBEAGHIWINTE RtSEMINAR 



P8A HfjMjJiuil Reto&t: 

Palm Beach Gardens, FL 

Friday February 16 to Sunday Februaryl8, 2007 

(home of the 2007 Honda Gassic PGA Golf Tournament) 

FEATURED SPEAKERS 

Eric Schmidt, O.D., F.A.A.O PaulKarpecki, O.D., F.AA..O 


REGISTRATION INCLUDES: 

♦ 17 hours Continuing Education 

♦ 6 hoursTQeducation 

♦ 2 hour s M ed ic al Error s 

♦ 2 hours Florida Jurisprudence 

♦ 1 hour HIV/AIDS 


REGISTRATION INFORMATION 

Postmarked by January 19, 2007 

AO A Members $300 Mon-Members $4 00 
Postmarked after January 19, 2007 
AOA Members $375 Mon-Members $475 


Don't forget the Friday afternoon Golf Tournament' 

FOR INFORMATION CONTACT: 

Sceven Sllverscone, O.D., Course Directs @(561) 792-9110 
Mark Marciano, O.D, Registration @ (561) 242-1200 

£ 11 or email: pbwinterseminar@yahoo.com 

SPONSORED BY: The Palm Beach Optometric Association 



SOUTHERN COLLEGE OF OPTOMETRY 


Southern College of Optometry has faculty positions 
available for clinicians in various disciplines. While our 
needs are primarily for clinicians in primary care, those 
with talents in other areas are also encouraged to apply. 
The successful candidate will have excellent clinical 
skills, leadership abilities and a high degree of intellectual 
curiosity. Additional skills such as classroom education 
and clinical research are also desirable. 

The position requires a Doctor of Optometry degree with 
full scope licensure in Tennessee (or eligibility for such 
licensure.) An advanced degree and/or residency training 
are highly desirable. 

Salary is commensurate with level of education, training 
and experience. 

For information, please address inquiries to: 

Charles L. Haine, O.D., M.S. 

Vice President for Academic Affairs 
Southern College of Optometry 
1245 Madison Avenue 
Memphis, Tennessee 38104-2222 
(901) 722-3234 
email: chaine@sco.edu 


SCO is an equal opportunity, affirmative action employer and encourages women 
and members of racial or ethnic minorities to enter into candidacy for this position. 



Register BEFORE December 1st 
and Save $100 from Tuition. 


Ski Vis ion LLC. 

2007 

Snowmass, Aspen Colorado 
Silvertree Hotel 

February 17-21, 2007 

25 Hours of Continuing Education 

Tuition only $395 


For information please 
visit our website at 

www.skivision.com 

800 - 868-4888 

mplatarote@sunyopt.edu 

Silvertree Hotel Reservations 
800 - 525-9402 
ask for the SkiVision rates 


FEATURED SPEAKERS: 


Andrew Adler, MD 
Joe Boorady, OD 
Bobby Christensen, OD 
Jack Cioffi, MD 
Randall Cox, OD 
Murray Fingeret, OD 


Jeffrey Gilbard, MD 
Robert Gold, OD 
Steve Mansberger, MD 
Jack Schaeffer, OD 
Leo Semes, OD 
Derek VanVeen, OD 


5*|% State University of New York 
State College of Optometry 


800-868-4888 

www.skivision.com 
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University of Alabama 
at Birmingham 
School of Optometry 

RESIDENCY POSITIONS 
AVAILABLE 


Positions are available in each of our in-house residency pro¬ 
grams in Cornea and Contact Lenses, Family Practice Optometry, 
and Pediatric Optometry to commence July 2007. Salary for each 
position is $34,222.00. Applicants must possess an O.D. degree 
from an accredited professional optometric program, should have 
a G.P.A. of 3.0 (on a 4.0 scale) in the optometry curriculum, and 
must have passed Parts I, II, and III of the NBEO. 

Additional residency positions are available at our affiliated pro¬ 
grams: Ocular Disease at Eye Health Partners of Middle 
Tennessee - Ocular Disease at Omni Eye Services - Atlanta, 
Primary Eye Care - Tuscaloosa YAMC, and Geriatric Optometry 
and Low Vision Rehabilitation - Birmingham VAMC. 

Deadline for ORMS application ( www.optometryresident.org ) is 
February 1, 2007. Requests for additional information should be 
addressed to: 


Lisa L. Schifanella, O.D., M.S. 
UAB School of Optometry 
Birmingham, Alabama 35294-0010 
lschif@uab.edu 

The University of Alabama at Birmingham is an 
Affirmative Action Equal Opportunity Employer 



MOA 

BIG SKY SKI CONFERENCE 

Thursday-Saturday • March 1-3, 2007 
Huntley Lodge • Big Sky, Montana 

12 Hours of COPE-approved Credit 

FACULTY: Ron Melton, od, faao 
Randall Thomas, od, faao • Charles Brownlow, od, faao 

Downhill and Cross-Country Skiing • Dinner Sleigh Rides 
Snowmobiling/Snow Coach in Yellowstone Park 
Dogsledding • & More 



For more information contact 
Montana Optometric Association 

406/443.1160 . fax: 406/443.4614 
e-mail: suew@mteyes.com • website: www.mteyes.com 



The New England 
College of Optometry 
Announces 
Residency Programs 2007-2008 

in the following areas: 

• Family Practice Optometry (2) 

• Ocular Disease (1) 

• Cornea and Contact Lenses (2) 

• Pediatric Optometry (2) 

• Primary Eye Care-VA (2) 

• Primary Eye Care and Ocular Disease-VA (9) 

• Low Vision Rehabilitation/Primary Eye Care-VA (3) 

• Primary Eye Care/Geriatric Optometry-VA (2) 

• Ocular Disease-VA (2) 

For more information about our programs, please contact: 
Douglas J. Hoffman, O.D., F.A.A.O. 

Director of Residencies 
The New England Eye Institute 
1255 Boylston Street 
Boston, MA 02215 
Tel. (617) 369-0196 
hoffmand@neco.edu 

or visit the NECO Website at www.neco.edu 

For application information, please visit the ORMS 
Website at: www.orms.org 


Pennsylvania College of 
Optometry Residency 

Residency Programs in The Eye Institute 

- Primary Eye Care 

- Pediatric Optometry/Vision Therapy 

- Low Vision Rehabilitation 

- Cornea and Contact Lenses 

Compensation includes base salary of $31,000, major medical, 
malpractice, paid vacation, academic leave, and funding for 
approved CE. TEI Residency Program dates: July 01, 2007 to July 
15, 2008. 

TEI Residency Program application deadline is February 01, 2007 

Affiliated Residency Programs 

At Veterans Administrations Medical Centers: 

Wilmington, Delaware Wilkes-Barre, Pennsylvania 

Baltimore, Maryland Perry Point, Maryland 

Philadelphia, Pennsylvania 

In Ocular Disease and/or Refractive Eyecare: 

Minnesota Eye Consultants, Minneapolis, MN 
Omni Eye Services, Iselin, NJ 
Omni Eye Specialists, Baltimore, MD 
Seidenberg-Protzko Eye Associates, Havre de Grace, MD 

-a-■-a-■-■-■-a--a-a-a--a-a- - 

Please send letter of intent, curriculum vitae, school 
transcript, NBEO scores, and three reference letters to each 
site of interest. Register with ORMS on line at 

www. opt ometryresident. org 
See our web site, www.pco.edu, or contact: 

Bernard H. Blaustein, OD, Director of Residency Programs 
8360 Old York Road, Elkins Park, PA 19027 - 215-276-6180 
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Classifieds 


Professional Opportunities 

ALL STATES - PRACTICES FOR SALE 
and 100% FINANCING plus working 
capital. Largest database of 
Sellers/Buyers. Confidentiality main¬ 
tained. Buyers are prequalified. Seller 
receives free valuation, free internet 
advertising. Successful transition is guid¬ 
ed by 30 yrs. of professional experience. 
Visit our website for current listings. Call 
ProMed Financial, Inc. 888/277-6633. 
www.promed-financial.com 

ATLANTA, GA Optometrists needed Full 
time & part time positions available in the 
Atlanta, GA area. Excellent salary, bene¬ 
fits, plus commission. Please contact Dr. 
Mark Lynn, O.D. 1-800-250-6231 x309 or 
email drmarklynn@drmarklynn.com 

BUYING or SELLING? A NEW VISION 
IN PRACTICE SALES. Practice Concepts 
specializes in practice sales for eyecare 
professionals. Led by Alissa Wald, O.D. 
and Scott Daniels, our nationwide team 
combines over 75 yrs experience in 
finance, management and hands on prac¬ 
tice ownership. We're in practice to 
advance your practice™. For more infor¬ 
mation and current listings visit 
www.practiceconcepts.com or call 
877-778-2020. 

Connecticut-Exceptional Practice for 
Sale. Nets $475,000 Annually. Long 
established. Medically oriented, fullly 
equipped. 100% Financing Available. Call 
800-416-2055 

FLORIDA FT/PT lucrative opportunity in 
Daytona Beach in a professional setting 
with fully trained tech support. For 
details, please call Dr. Jeff Smith For Eyes 
at 305/557-9004 x 164. 

Florida, Daytona Beach area, Practice for 
sale in spacious stand alone building on 
high traffic main road in area of explosive 
growth. Established over thirty years, 
gross $430K in 2005. Asking $250K with 
option to lease or purchase real estate. 
CONTACT PRACTICE BROKER, DR. 
RICHARD S. KATTOUF, O.D., D.O.S. 
800/745-3937 


Georgia: Department of Ophthalmology 
Emory University School of Medicine 
Academic Optometry Position The 
Department of Ophthalmology at Emory 
University School of Medicine is seeking a 
full-time Optometrist to join a growing 
Comprehensive Ophthalmology Section 
of the Emory Eye Center. Qualified candi¬ 
dates must be eligible for licensure in 
Georgia.Candidates should have strong 
clinical training, including a minimum of 
one year residency training. Interest in 
research and teaching residents in an aca¬ 
demic ophthalmology setting is required. 
An advanced degree (MPH or MS) would 
be advantageous but not required. Salary 
commensurate with experience. Please 
send inquiries to: Mrs. Patricia Bennett 
Emory Eye Center, Emory University 
1354B Clifton Road, NE, Suite B4500 
Atlanta, GA 30322 Emory University is an 
Affirmative Action, Equal Opportunity 
Employer. 

INDIANA - Southern. Solo Practice. 
Excellent location and excellent reputa¬ 
tion. Fair Market Value - $85,000.00. CON¬ 
TACT PRACTICE BROKER RICHARD S. 
KATTOUF, O.D., 800/745-3937 


Southwest Illinois - Optometric 
PracticeFair Market Value $183,000.00. 
CONTACT PRACTICE BROKER: 
RICHARD S. KATTOUF, O.D., D.O.S. 
800-745-3937. 

Maryland Professional private practice 
opportunity located in the pristine 
Chesapeake Bay area. FT/PT available. 
Wonderful practice opportunity in a won¬ 
derful water oriented area! Excellent 
salary, benefits and incentive plan. 
410-734-7150. 

MISSOURI - Eastern. Two practices - 
Total Fair Market Value $300,000.00. 
CONTACT PRACTICE BROKER, DR. 
RICHARD S. KATTOUF, O.D., D.O.S. 
800/745-3937. 

MONTANA-Second generation practice 
for sale. Situated on the Lower 
Yellowstone River. Excellent schools, 
community college, golf course, fishing, 
and hunting. Thriving solo practice with 
satellite. Contact Dr Ken Zuroff, Box 
1369, Glendive, MT 59330. e-mail 
zuroffk@midrivers.com 

NORTH CENTRAL FLORIDA- Solo prac¬ 
tice Fair Market Value: $289,000.00. 
CONTACT PRACTICE BROKER, DR. 
RICHARD S. KATTOUF, O.D., D.O.S., 
#800-745-3937. 


OD Positions Available in Connecticut 
and New Jersey Are you a Optometrist 
looking to add BALANCE to your life? 

Our growing Optometry practice in 
Connecticut and New Jersey have flexi¬ 
ble schedule F/T (4-5 days a week) or P/T 
(2-3 days a week) positions available for 
caring OD's to join our group. We offer 
excellent compensation, an established 
patient base and a family friendly flexible 
schedule. If interested, please call 
MARIA (toll free) at 877-724-4410 or fax 
your CV (toll free) to 866-657-5400 email: 
caring@healthdrive.com 

Optometrist Community Health Center is 
seeking PT Optometrist to examine 
patient's eyes to detect vision problems, 
diseases, and other abnormal conditions. 
Requires a bachelor's degree, graduation 
form an accredited optometry school and 
must pass clinical state board examina¬ 
tions. 2-3 years of experience preferred. 
Bilingual English/Spanish preferred. Please 
send resume to foustj@infantwelfare.org 

OPTOMETRIST: The New England 
College of Optometry has an opening for 
a full-time Optometrist to provide general 
optometric patient care, including contact 
lens clinics, and to precept students in a 
variety of health clinics in the Greater 
Boston area, as well as to teach in class¬ 
room and laboratory settings. Requires 
O.D. degree, one year of residency, MA 
license. Send cover letter, CV and con¬ 
tact information for three professional ref¬ 
erences to: Human Resources, The New 
England College of Optometry, 424 
Beacon St., Boston, MA 02115. Equal 
Opportunity employer. 

Optometrists Opportunities Available 
in Pennsylvania and New Jersey: We 

are seeking caring Optometrists to join 
our growing practice. Our primary focus 
is to bring the highest standard of care to 
our patients. We currently have a Full¬ 
time ( 4-5 days) position available in the 
Easton, Bethlehem and Allentown area 
of Pennsylvania and a Part-time position 
(2 days) available in Trenton & Central 
NJ area. We offer excellent compensa¬ 
tion, an established patient base, and 
flexible schedule, (no evenings or week¬ 
ends) If interested, please email your CV 
to caring@healthdrive.com or fax (toll 
free) to 866-657- 5400 or call MARIA (toll 
free) at 877-724-4410. 


Virginia- Central - Immediate opening 
for personable, hardworking full time 
optometrist in busy five location group 
practice for our Lynchburg, Virginia office. 
Purchase opportunity in several years. 
Please email CV to: newman5150@ 
aol.com 

Texas-Plano. Practice for Sale. Well 
established practice Netting over 
$150,000/year on 4 OD days per week. 
Newly remodeled. Priced to sell. 100% 
Financing Available. Call 800-416-2055 

Wisconsin: Growing Optometry practice 
has part-time positions available in the 
Madison (2-3 days), Wausau, Stevens 
Points (2-3 days), LaCrosse (2-3 days). We 
offer excellent compensation, established 
patient base and flexible schedule. If inter¬ 
ested, please call Maria (toll free) at 877- 
724-4410 or email your CV to 
caring@healthdrive.com or fax it (toll free) 
to 866-657-5400. 

Miscellaneous 


AMAZING - FINANCING - 100% - 

Acquisition, Debt Consolidation, 
Equipment, Real Estate, Working 
Capital. Fast Approvals, Low Rates, 
Terms~15 Years. ProMed Financial, 
lnc.~ 888-277-6633 or email 
info@promed-financial.com 

Clinical Pearls for Optometry 2nd edition. 
Best selling manual covers optometric 
problems in a handy SOAP format. Cook¬ 
book new problems, advanced tips for 
experienced ODs. Large appendix with 
vision standards etc. New chapters on 
children's vision. Autographed copies by 
author; $28. Roger Filips OD, POB 548, 
Hartington NE 

DO YOU WANT MORE VISION THERA¬ 
PY PATIENTS? Are you tired of seeing 
patients walk out the door without getting 
the care that they need? Why wait until 
another patient says "If insurance doesn't 
cover it... ?" Call today and find out how to 
ensure patients follow through with vision 
therapy regardless of insurance coverage 
Expansion Consultants, Inc.: Specialists in 
consulting VT practices since 1988. Call 
toll free 877/248-3823, ask for Toni Bristol. 

I NEED FRAMES, temples, bridges 
stamped 1/10th 12kG.F. (gold filled). New, 
old stock, or Used. Full, Semi, or Rimless 
styles. Contact GF Specialties, Ltd. 
800/351-6926. 

Interested in the best systematic 
approach to Vision Therapy? OEP 

Clinical Curriculum Courses can help you 
no matter where you are in our career. 
Call 800 447 0370. 


Classified Advertising Information 

Effective the Octobeer 9, 2006 issue onwards, Classified advertising rates are are as follows: 1 column inch = $50 (40 words maximum) 2 column inches - 
$100 (80 words maximum) 3 column inches = $150 (120 words maximum). This includes the placement of your advertisement in the classified section of 
the AOA Member Web site for two weeks. An AOA box number charge is $30.00 and includes mailing of responses. The envelope will be forwarded, 
unopened, to the party who placed the advertisement. Classifieds are not commissionable. All advertising copy must be received by e-mail at k.spurlock@ 
elsevier.com or by fax at 212.633.3820 attention Keida Spurlock, Classified Advertising.You can also mail the ads to Elsevier, 360 Park Avenue South, 

9 th floor, New York, NY 10010. 

Advertisements may not be placed by telephone. Advertisements must be submitted at least 30 days preceding the publication. All ad placements must be 
confirmed by the AOA - do not assume your ad is running unless it has been confirmed. Cancellations and/or changes MUST be made prior to the closing 
date and must be made in writing and confirmed by the AOA. No phone cancellations will be accepted. Advertisements of a “personal” nature are not 
accepted. The AOA NEWS publishes 18 times per year(one issue only in January, June, July, August, November, and December, all other months, two issues.) 
and posting on the Web site will coincide with the AOA NEWS publication dates. Call Keida Spurlock - Elsevier ad sales contact - at 212.633.3986 for 
advertising rates for all classifieds and showcase ads. 
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CODES 


FOR OPTOMETRY 
2007 


Available Mid-December 

Codes for Optometry and the CPT Standard Edition two book set 

“The” Coding Tools For Your 
Optometric Practice 

Updated with 100’s of code changes 

Codes For Optometry 2007 is an extensive listing of the codes that you 
need to make sure that your Medicare and third-party insurance claims are 
submitted properly. It is an invaluable aid for you and your staff in identi¬ 
fying diagnosis, procedure, material codes and speeding up adminis¬ 
trative procedures. This perfect bound book is divided into four sections 
with both alphabetical and numeric listings for easy use. 

Procedural Codes. Physician’s Current Procedural 
Terminology - (CPT 2007) 

Diagnosis Codes. International Classifications of 
Disease - 9th Edition Clinical Modification (ICD-9-CM) 

• Material Codes. Health Care Financing Administration’s 
Health Care Procedural Coding System (HCPCS) 

• Medicare’s National Correct Coding Initiative (CCI) Edits 

Codes For Optometry also includes both the 1995 and 1997 
Documentation Guidelines For Evaluation and Management Services. 

CPT® 2007 Standard A.M.A. a $62.95 value 

Easy to use, easy to read. The 2007 edition of the AMA’s Current Procedural Terminology (CPT®) official coding 
reference contains all CPT codes, modifiers and guidelines for 2006. Our perfect bound book is the only one in the 
market with official CPT coding rules and guidelines developed by the CPT Editorial Panel and used to define items 
that are necessary to appropriately interpret and report medical procedures and services. 

The Standard Edition features an efficient two-column format and an extensive index to help locate codes by 
procedure service, organ, condition, eponym and synonym, and abbreviations. 



c l4 


2007 


ITEM 

#ODE13 


Standard Edition 


Order both books, item #ODE13: 


Special Member Price 
Non-Member Price 


$108.00* 

$135.00* 


All shipping and handling, and applicable sales tax will be added. 



Mail this completed order form to: American Optometric Association 

Attn: Order Department, 243 N. Lindbergh Blvd, St. Louis, MO 63141-7881 
Telephone toll-free (800) 262-2210 
FAX the completed form to: (314) 991-4101 
E-mail your order to JRPayne@AOA.org 


AOA Member 
Number 


□ Please send AOA 

membership information 


Name 
Name 
Title - 


SHIP TO (if different) 


Dr’s. Name- 


Add ress- 


Corp. Name 
Address- 


City/State/Zip 
Telephone (_ 


FAX (_ 


City/State/Zip 
_) 


E-mail or Web site:_ 

CREDIT ORDERS 

□ Bill me 

□ Bill my company 


CHARGE TO 
□ MasterCard 

Name on Card_ 

Card #_ 


□ American Express 


□ VISA 


ITEM 

QTY. 

TOTAL 

PRICE 













SUBTOTAL 

STATE SALES TAX 

TOTAL 





Exp. date 


All shipping, handling, and applicable 
sales tax will be added. 


NO RETURNS ACCEPTED AFTER 30 DAYS 







































Watch your most challenging 
patients’ eyes light up. 



You have challenging patients. 

We have a revolutionary new silicone hydrogel lens to meet their needs. 
Keep your eyes open for more news about this breakthrough product. 


Coming soon from CIBA Vision. 


FDA 510(k) market clearance pending. 

© 2006 CIBA Vision Corporation 2006-10-0749 


A Worldwide Leader in Silicone Hydrogel Technology 


..CIBA 

Vision. 


A Novartis Company 





